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HAT OLD SPANISH custom, 

the drawing for space in the 
national shows, has come and 
gone and now winter is upon us. 
Or rather that’s the way I always 
feel following this ceremony of 
the National Automobile Cham- 
ber of Commerce. The brass hats 
get together, the number one boy 
with dollar volume as his creden- 
tials gets first pick and in no 
time at all the working models of 
the New York and Chicago shows 
come off the assembly lines. That 
over and it seems no time at all 
before the migration to New York 
starts. Winter no longer is just 
around the corner—it’s in sight. 


THIS TIME, and the time was 
last Thursday, brought out the 
high command of the industry in 
full force for the Detroit meeting. 
Local representation was strong 
as was to be expected, but there 
were more visiting firemen than 
usual. Johnny Williams of Frank- 
lin was so anxious to get here 
that he came by airplane from 
Syracuse Wednesday afternoon, 
loaded with hints as to what the 
air-cooling member of the family 
was to have at show time. 

Charles W. Nash picked his 
own space and advised the writer 
that as yet no definite time has 
been set for the official debut of 
the new line—probably it will be 
November 6. At the same time 
this commentator heard of the 
surprise Nash has up its sleeve— 
a low-priced baby which is to be 
born at the New York show, 
using a different monicker, which 
will mark the entry of the 
Kenosha branch of the NACC 
into volume production. 

1 oK 


PAUL HOFFMAN was there, 
bubbling over with enthusiasm at 
the glad hand the consumer army 
is giving the new Studebakers 
and regretting that the factory 
cannot turn out sufficient new 
cars this month to satisfy dealers. 
Even eight or nine thousand 
aren’t going to be enough for 
November, and dealers sit on the 
steps of the factory, praying for 
deliveries, Hoffman advises. It 
made me think of that old song 
“Lady bug, lady bug, fly away 
home; your house is on fire and 
your children alone!” when the 
Hoosier brass hat left the meet- 
ing before it broke up, to air- 
plane back to South Bend. 


we ae a” 


NEIL McDARBY, responsible 
for the wholesaling of the Auburn 
product, wouldn’t give me a line 
on the new stuff, but he wore a 
Chessy cat grin and he looked 
mysterious, while T. J. O’Rourke 
of Pierce-Arrow was among those 
present to stick in his thumb and 
pull out a plum when it came his 
turn to select his space. George 
Stowe, for years Reo distributor 
in New York, sat alongside his 
factory folk, R. H. Scott and 


(Continued on Page 10) 
g 























Knudsen Heads GM Here 


[New Post Makes | Him Next 
In Command to A. P. Sloan 
In Full Charge of Plants 


Details of New Job to Be Outlined at Press Confer- 
ence Here Monday; Plan Provides Unified 
Command in Detroit 


Car Makers 
Study Code 


and Taxes 


Detroit, Oct. 13._Problems fac- 
ing the automobile industry un- 
der the National Recovery Act as 
well as problems of costs, taxa- 
tion and so forth were discussed 
here Wednesday at a meeting of 
the board of directors of the 
National Automobile Chamber of 
Commerce which preceded the 
drawings for space for the na- 
tional automobile shows. 


Speakers included Alfred P. 
Sloan, C. W. Nash, Donaldson 
Brown, R. H. Grant, Roy D. 
Chapin, Joseph E. Fields, 
Abbott, K. T. Keller, R. H. Scott, 
W.S. Knudsen, Paul G. Hoffman, 
Walter P. Chrysler and E. L. 
Cord. 

Discussion brought out the tact 
that twenty-four codes dealing 


motive industry have been pre- 
sented at Washington, while per- 
haps another hundred codes are 
now under consideration, which 
will affect the costs of motor 
vehicle production. 


In the first category come such 
codes as those dealing with the 
manufacture of passenger auto- 
mobiles, trucks, fire apparatus, 
buses, hearses, ambulances, tires, 
parts, accessories, batteries and 
other elements in automobile con- 
struction, such as tools and dies. 


Included there also are the 
codes for dealers, wholesalers, 
garage and repairmen, truck and 
bus operators, finance companies 


(Continued on Page 12) 


Road Officials 
Urge Increased 


Building Fund 


Milwaukee, Oct. 13.—O. S. War- 
den, of Grantfalls, Montana, was 
named president of the American 
Association of State Highway 
officials in their convention which 
ended here Wednesday. Other 
officers elected were G. H. Hen- 
derson, Providence, R. I.; E. D. 
Kenna, Jackson, Miss.; H. C. 
Frahn, Bismarck, N. D.; T. S. 





O’Connell, Phoenix, Ariz., vice- 
presidents; W. W. Mack, Dover, 
Maine, treasurer, and W. C. 


Markham, Washington, D. C., ex- 
ecutive secretary. The executive 
committee includes T. H. Cutler, 
Jefferson City, Mo.; H. G. Shir- 
ley, Richmond, Va.; W. V. Buck, 
Topeka, Kan., and Samuel Eckels, 
Harrisburg, Pa. 

The association pledged its sup- 


(Continued on Page 16) 


port to the national administra- | 


| 
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directly with phases of the auto- | 








Up The Ladder 





W. S. KNUDSEN, president of 
Chevrolet Motor Co. who has just 
been named executive vice-presi- 
dent of General Motors Corp. in 
charge of Detroit. 


“For Hire” Code 
Up For Hearing 
By NRA Monday 


Washington, Oct. 13.—Next 
Monday has been set by the NRA 
for the public hearing on the 
trade practice code of the “drive- 
it-yourself” operators. 

The trade charter to be con- 
nected is presented by the Ameri- 
can Driveurself Assn., which 
claimed to include seventy-eight 
per cent of the industry in its 
membership. The hearing will be 

(Continued on Page 12) 


New York, Oct. 13.—Alfred P. Sloan, Jr., president of 
General Motors Corp., made the following announcement 


here today: 


“In effect October 16, 1933, Mr. W. S. Knudsen, vice- 
president of the corporation, will assume the duties of 
executive vice-president of General Motors Corp. at De- 


troit. 
officer: of the corporation in 


Nash Will Enter 
Low Price Field 
With New Models 





Kenosha, Oct. 12. - 
Nash Motors Co. is preparing to 
enter the big volume automobile 
market with an entirely new ser- 
ies of cars to sell in competition 
with leaders in the lower price 
field was confirmed today. 

Company officials, in revealing 
the advance plans for the new 
series, 
produced in time for the national 
automobile shows in January, 
said that the new car is expected 
to greatly benefit every division 
of the Nash manufacturing and 
merchandising organization. 

It will be a car of typical Nash 
quality and advanced engineer- 


(Continued on Page 12) 





1934 National Shows Assured 
As 30 Car Makers Take Space 


Detroit, Oct. 13. —Assurance that the 1934 National 
Automobile Shows will be staged on schedule was given 
yesterday at a meeting here at which the manufacturers 

of thirty makes of motor vehicles drew space for the 
New York show to be held at Grand Central Palace Jan- | 
uary 6 to 13 and for the Chicago show at the Coliseum 
January 27 to February 3. 0—————_ 


The space drawing this year was 
held for the first time in the| 
Directors’ Room at the General 


Motors Blidg. rather than at the | 


headquarters of the National 
Automobile Chamber 
merce at 366 Madison Ave., New 
York, as has been the custom dur- 
ing past years. 

Vehicle entries for the 
exhibits in twenty-five passenger | 
car makes and five trucks. Re-| 
ports are that the shows this 
year will be more impressive 
than any of the thirty-three 


similar expositions that have | 


been staged since the birth 
of the automobile. This is at- 
tributed largely to liberalization 
of rules at the exhibit itself under 
which action displays will not only 


(Continued on Page 10) 


of Com-| 


1934 | 


‘Ford Loses 
$100,000 Suit; 
File Appeal 


| Philadelphia, Oct. 13.— The 
Ford Motor Co. today was or- 
| dered by a Philadelphia jury to 
pay $100,000 to the Sweeten Auto- 
| mobile Co. for contract violations 
alleged to have been made by the 
Lincoln Motor Car Co., a division 
of the Ford Co. Defense attor- 
neys stated that they would file 
an appeal from the verdict. The 
jury was out four hours. 

The original suit was started by 


the Ford Co. to force the Sweeten | 


Co. to pay $6,800 on promissory 


(Continued on Page 10) 


Mr. Knudsen now becomes the chief executive 


Detroit and assumes general 


C)superv ision over all car and body 


manufacturing operations in the 

United States and Canada with 

headquarters at that point. 
“Mr. Knudsen’s long. service 


| with the corporation and his out- 


which it is hoped can be} 
| Copenhagen, Denmark, 
|cated in the elementary schools 


| try 








standing record as head of the 
Chevrolet Motor Co. assures the 


| organization, the stockholders and 
That the | 
|highest degree of efficiency and 
| effectiveness in the discharge of 


the friends of the corporation the 


the important responsibilities now 
conferred upon him.” 

Mr. Knudsen has been presi- 
dent of the Chevrolet Motor Co. 


|and a vice-president and director 


of General Motors Corp. since 
Jan. 15, 1924. He was born in 
and edu- 


there. Later he attended the gov- 
ernment technical school in Co- 
penhagen. He came to this coun- 
at the age of twenty and 
found employment with the New 
York Gas Engine and Power Co., 
and later with the Erie Railroad. 
He then became factory manager 
for John R. Keim Mills at Buffalo 
which were merged with the Ford 
Motor Co. in 1911. In 1913 he was 
brought to Detroit by the Ford 
Motor Co. and was soon placed 
in command of _ twenty-seven 
Ford assembly plants scattered 
throughout the country. During 


(Continued on Page 8) 


Truck and Bus 
Conference Set 


For Oct. 20-21 


Harrisburg, Pa., Oct. 13.—The 
American Legislators’ Assn. has 
called a Conference at Harris- 
burg, Pa., October 20-21, 1933, in 
accordance with a resolution of 
the Pennsylvania Legislature, 
which reads as follows: 

“RESOLVED: That the Ameri- 
can Legislators’ Assn. be request- 
ed by the Legislature of the 
Commonwealth of Pennsylvania 
to call a regional conference of 
representatives of the States of 
Maine, New Hampshire, Vermont, 
Massachusetts, Connecticut, 
Rhode Island, New York, New 
Jersey, Pennsylvania, Delaware, 
Maryland, Virginia, West Vir- 
ginia, Ohio, Indiana and Illinois 
with the view of framing recipro- 
cal and uniform legislation and 

(Continued on Page 8) 





2 


AUTOMOTIVE DAILY NEWS, SATURDAY, OCTOBER 14, 1933 


Code Discussion Features 
Annual P.A.A. Convention 


Washington, Pa. Oct. 13.— 
With F. W. A. Vesper, president 
of the National Automobile Deal- 
ers Assn. and administrator of 
the newly adopted NRA Motor 
Vehicle Retailing Code, present 
as honor guest and chief speaker, 
the thirteenth annual convention 
of the Pennsylvania Automotive 
Assn., here Monday and Tuesday, 
resolved itself into an _ enthusi- 
astic send-off for the new experi- 
ment in fair competition in the | 
industry. 

While considerable popular en- | 
tertainment was provided for the 
800 dealers who attended, along 
with routing business matters, 
election of officers and selection 
of a place for the 1934 convention, 
it was the new code, its advan- 
tages and problems, that occu- 
pied the minds and conversations 
of the throng. 

In a homely and informal but 
forceful manner, Mr. Vesper told 
of the inception of the Motor Ve- 
hicle Retailing Code, outlined the 
multitude of problems that had 
to be ironed out within a short 
period, and said of the completed 
code: “Here is the finest thing 
our industry has ever had.” Mr. 
Vesper stated that code questions 
will be clarified by interpreta- 
tions in the current N.A.D.A. bul- 
letin. 

Aim at Chislers 

The code administrator pointed 
out that he and his colleagues 
had maintained in the prepara- 
tion of the code that the industry 
could not decrease hours of em- 
ployes and increase wages  be- 
cause it was losing money due to 
ear allowances, “chiseling” and 
other unfair competition. He 
said that in essence Washington 
responded: “We will trade you 
the opportunity or the privilege 
of so rearranging your business 
to eliminate those elements of 
loss for the assurance that you 
will reduce hours and increase 
the rate of wages.” That was a 
fair trade,” Mr. Vesper said, “and 
puts the issue squarely up to the 
dealers.” 

“I think the finest thing we did 
was to create a minimum for our 
salesmen who were on commis- 
sion,” was one of the concluding 
statements of Mr. Vesper. 

Speaking on “Maintenance un- 
der the Blue Eagle,” Leon F. 
Bannigan, editor of The Automo- 
bile Trade Journal, said that the 
Blue Eagle is the most human 
thing ever injected into Ameri- 
can business, and that it depends | 
entirely upon the support of trade | 
and public opinion. He said that 
while the automobile dealer has, 
in his code, taken steps to elimi- | 
nate unfair competition in his | 
particular field, he faces a seri | 
ous problem in controlling the| 
chiselers in the maintenance field. 

Leon D. Metzger, secretary of 
Revenue in Pennsylvania, dis- 
cussed matters of common inter- 
est to automobile dealers and the | 
State. Speaking of compulsory | 
inspection of automobiles re- | 
quired in Pennsylvania, he said: 
“We believe that mechanical fit- 
ness of automobiles is an impor- 
tant factor, and, while inspec- 
tions are not a panacea for all 
accident ills, nevertheless they 
are one means of reducing and |} 
preventing them. 

Seek Greater Safety 

Mr. Metzger also outlined the 
Financial Responsibility Law of 
Pennsylvania, which goes into ef- 
fect January 1, aimed at the in- 
ability of many persons respon- 
sible for accidents to meet the 
claims for damages accruing 
therefrom. “Of course,” he said, 
“it does not follow that this law 
will immediately reduce traffic 
accidents, but it will protect the 
responsible driver from those who 
have little regard for their own 
or other peoples’ safety and who, 
because they think themselves 
‘judgment-proof’, dash around on 
our highways with no thought of | 
reparation for damages they may 
incur.” 

Mr. Metzger concluded by dis- 


| motor 


| cussing the troublesome problem 
|}of the classification of motor 
| trucks for license purposes, but 


committed himself to none of the | 


various plans outline. 

One of the most inspiring ad- 
dresses of the convention was 
made by James Dalton, editor of 
Motor, whose subject was “The 
New Era.” Strongly endorsing 
the NRA, he said that it must be 
made to work or confiscation of 
wealth would have to come. “In- 
dependent merchandising will be 
a thing of the past if the NRA 
fails,” he declared. “If we let the 
NRA fail it will be a_ colossal | 
blunder.” 


Management Needed 

“Intelligence in Management” 
was the subject of a talk by 
Edward Payton, market analyst 
of Cleveland, O. He said there 
are several trends which have be- 
come apparent in our economic 
life and will likely continue for 
some time. 

“Regardless of the degree of 
success NRA may ultimately 
reach,” he said, “no intelligent 
manager is going to assume for a 
moment that this country, this 
industry, his business or his man- 
agement practice can ever go all | 
the way back to what it was be- | 
fore NRA started. Just ordinary | 
intelligence will recognize that 
some features of NRA are here | 
to stay. 

“There is no other business of | 
equal dollar magnitude, hence of 
equal dollar opportunity, that will | 
respond so quickly and so profit- 
ably to intelligence in manage- 
ment as that of completely mer- | 
chandising motor cars. And you 
need only to apply this intelli- 





gence to your own general man-| 


agement to the 
fact.” 

“The instrument by which you 
are to fight in defense of America 
is your business,” Congressman 
Charles A. Eaton of New Jersey 
told the convention. “NRA can- | 
not succeed without your effort. | 

Other Speakers 

Among other persons who par- 
ticipated in the program were! 
Lowell Thomas, famous as trav- | 
eler, lecturer and radio news re- | 
porter; Harold G. Hoffman, com- 
missioner of motor vehicles in | 
New Jersey; General Edward 
Martin, former Pennsylvania 
treasurer and present chairman 
of the state Republican commit- | 
tee; Judge Howard W. Hughes | 
of the Washington county court, | 
and Mayor Robert E. Griffiths of | 
Washington. 


Retiring P. A. 


practice prove 


A. President A. 


| W. Golden, of Reading, Pa., pre- 


business sessions, 
while his successor, Guy Wood- 
ward, Washington, Pa., county | 
controller and Dodge dealer here, | 
presided at the concluding ban- | 
quet. | 


sided at the 


Prominent in the thirteenth annual PAA convention were (left to right): Guy Woodward, Washington, 


‘Pa, new PAA president; A. W. Golden, Reading, retiring president; George A. Hoeveler, Pittsburgh, 


director; F. W. A. Vesper, NADA president and administrator of the National Motor Vehicle Retailing 
Code; Harry W. Smith, Pittsburgh, director; Roy W. Shreiner, PAA secretary-treasurer and member of 
the Pennsylvania Legislature; C. S. Klugh, PAA manager; and Charles L. Day, PAA director and 


president of the Pittsburgh Automobile Dealers’ Association. 


Dealers’ Sales 
Of Dodge Cars 
Near 150,000 


Detroit, Oct. 13.— Reports ex- 
tending to October 7 bring Dodge 
dealers’ retail deliveries of new 
passenger cars and trucks to the 
total of 146,024 vehicles—a size- 
able business average for the 
3,537 dealers now making up the 
Dodge Brothers sales organiza- 
tion. 

The significance of this latest 
Dodge sales figure becomes evi- 
dent when it is set against the 
total of 59,108 passenger cars and 
trucks representing the sales 
volume for the corresponding 
period of last year. The increase 


| in sales recorded so far this year 


is 147 per cent. Sales for the 
week ending October 7, amount- 
ing to 3,752 vehicles, were 340.9 
per cent greater than in the same 
week a year ago when 851 units 
were delivered. 


Dodge dealers’ September ac- 


| tivities affords an illustration of 
| the unbroken rise in retail sales 


during the first nine months of 
1933, as compared with sales made 
in September, 1932. The total of 
Dodge dealers’ deliveries in Sep- 
tember of this year was 25,533 ve- 
hicles, as against 4,576 deliveries 
in September, 1932—an increase 
of 458 per cent. Of the Septem- 
ber, 1933 total of 25,535 retail 
sales, 11,303 were of Dodge pas- 
senger cars, as against 1,359 in 
September, 1932—-an increase of 
731.7 per cent. Plymouth Sixes 
delivered by Dodge dealers in 
September, 1933 amounted to 9,- 
655, as against 2,471 in September, 
1932—an increase of 290.7 per 
cent. Dodge truck deliveries for 
September, 1933 were 4,575 as 
against 746 in September, 1932—- 
an increase of 513 per cent. 


2,000 C onnoctiout Dealers 
Licensed Under New Law 


Hartford, Conn., Oct. 13.—More 
than 2,000 establishments have 
been licensed by the Connecticut 


| Department of Motor Vehicles to 
| engage in the automotive repair 
| business, as defined by the “Deal- 


ers’ and Repairers’ Act” passed 
by the last Legislature, and many | 
more are expected to register in 
the immediate future, according | 
to a recent report from the de-| 
partment’s garage section. 

Dealers and repairers, under | 
this new act, must report to the | 
vehicle department each | 
damaged motor vehicle placed | 
in their hands for storage or re- | 
pairs where the cost is estimated | 
to exceed $25. A dealer or re-| 
pairer may use his plates when | 
personally operating any motor | 
vehicle or he may lend a set of 
plates for a limited period of five 
days in any year when a prop- 


| dise for hire. 


erly registered motor vehicle 
has been left with him for repairs 


|or when he has sold a new car 


and the registration is pending. 

Dealers must use the plates on 
tow car or wrecker but cannot 
use them on any motor vehicles 


| carrying passengers or merchan- 


When a dealer is 
demonstrating a truck with a 
“pay load” he must secure tem- 
porary registration for that truck 
as his regular registration plates 
are illegal. Transgressing these 
regulations means loss of plates 
and suspension of license to oper- 
ate the business. 

The law, as interpreted by the 
commissioner, is liberal in its ap- 
plication. When an automotive 
establishment, such as a filling 
station, accommodates a customer 
with the service usually given by 
such places, no license is required 
as a “repairer.” 


Factory Fleet Sales Ate 
Curbed Under Motor Code 


Detroit, Oct. 13.—At the Detroit 
Automobile Dealers’ Assn. meet- 
ing attended by a majority of the 
car dealers in the Detroit Metro- 
politan area and by many Michi- 
gan Automotive Trades Assn. 
officials, Aaron DeRoy, who has 
been handling the Michigan end 
of the dealers’ code, continued 
to throw bombshells into his 
audience. 


The biggest explosion took place 
when Mr. DeRoy advised the 
dealers that code committee had 
taken definite action on the mat- 
ter of fleet sales, to the end that 
car manufacturers having fleet 
sales departments now operate 
them on a purely retail basis. 
That is, all fleet sales will be 
made at list, and such cars as 
may be turned in by fleet oper- 
ators must be handled by the 
factory on the dealers’ code 
used car book prices; and repair 
parts sold to fleet operators will 
be sold at list. Apparently the 
vexatious question of fleet sales 
and fleet operators’ discounts has 
now been eliminated in its en- 
tirety. 

The granting of special prices 
on parts to insurance companies 
handling wrecked cars also has 
been eliminated from the deal- 
ers’ list of problems. 


Baush Co. Seeks 


Court Damages 


New Haven, Oct. 13.—Trial of 
the $9,000,000 damage suit filed 
against the Aluminum Co. of 
America by the Baush Machine 
Tool Co. of Springfield and Chi- 
copee, Mass., was started Oct. 9 
in United States 
here. 

The Baush ‘company seeks 
damages of $3,000,000 and a puni- 
tive judgment of $6,000,000, alleg- 
ing that the Aluminum Co. of 
America, by exercising a monop- 
oly, caused the plaintiff concern 
to operate at a loss of $3,000,000. 


Counsel for the defendant pre- 
sented a motion asking that plain- 
tiff be required to file a bill of 
particulars giving the exact dates 
of transactions in which the 
plaintiffs contend they made 
sales at large losses. Judge Car- 
roll C. Hincks ordered filing of 
such data within three days. 


Discussion of the merger of the 
Canadian Manufacturing & De- 
velopment Co., of Canada, with 
the Aluminum Co. featured the 
opening day’s court session. The 
trial is expected to last more than 
two months. 

Appearing as counsel for the 


plaintiffs are: Mark W. Norman, 
William A. Kelly and Ray E. 





district court | 





Mr. DeRoy’s interpretation of 
the code as applying to mechanics 
and salesmen held the attention 
of the audience when he an- 
nounced that salesmen in the De- 
troit area would be guaranteed a 
drawing account of not less than 
$17.50 a week, to apply against 
commissions earned at the end 
of each calendar month; and that 
mechanics ‘who may be called 
to work will be paid on the basis 
of $15.00 per week minimum 
whether he actually performs any 
operations or not, thus putting 
the burden on the dealer employer 
to the extent that he will be 
obliged to regulate the amount 
of work in advance. 

Mr. DeRoy also pointed out 
that all dealers, whether they 
handle new or used cars, or both, 
must at the end of every thirty 
days furnish a sworn statement 
as to the price of every used car 
sold. There are two purposes for 
these reports—to set up used car 
values, and to eliminate any pos- 
sibility of dealers violating the 
the terms of the code. 


It is believed that the reports 
on used car sales will be the most 
important part of the dealers pro- 
gram from now on and will eli- 
minate many of the difficulties 
heretofore experienced in the 
selling of used cars. - 


Hackett of the Stamford, Conn., 
law firm of Cummings & Lock- 
wood, in which Attorney General 
Homer Cummings was a partner; 
Claude R. Cross and Edward C. 
Park of Boston. For the defend- 
ant, Edward M. McClennen and 
Edward Williamson of Boston, 
William Watson Smith and Frank 
B. Ingersoll of Pittsburgh and 
Frederick H. Wiggin and Frank 
B. Callahan of New Haven. 


To Arrange Code 
For Truck Mfgrs. 


Detroit, Oct. 13.—A supplemen- 
tary code to cover trade practices 
in the truck industry is now in 
the process of development. This 
code will be designed to cover 
trade practice rules for dealers 
and manufacturers of trucks hav- 
ing greater capacity than three- 
quarters of a ton. 


Under the present plan the 
rates of pay, working hours and 
other routine points of operation 
will be covered by the code of 
the National Automobile Dealers 
Assn. Trade practices covering 
trade-in allowance and so forth 
for truck dealers and manufac- 
turers will be covered in the sep- 
arate code. F. A. McKinnistry, 
of the International Harvester 
Co., is chairman of the code 
committee. 





(Photos for Automotive Daily News by Foto-Ads) 





Motor magnates in mass formation turned out Thursday for the annual ritual of drawing space for the New York and Chicago national automobile shows. Seated at the table 
are, left to right: Paul G. Hoffman, president of the Studebaker Sales Corp.; C. W. Nash, president of Nash Motors Co.; Roy D. Chapin, president of Hudson Motor Car Co., 
and T. R. Lippard, president of Stewart Motor Corp. Standing are, left to right: Thomas J. O’Rourke, sales manager, Pierce-Arrow; Ray Newton, assistant sales manager, 
Cadillac; Chester G. Abbott, sales manager, Hudson; H. B. Harper, sales manager, Willys-Overland; John E. Williams, sales manager, Franklin; F. H. McKinney, sales 
manager, Packard; N. E. McDarby, sales manager Auburn; A. vanDerZee, sales manager Dodge; Leroy Peed, sales manager De Soto; E. G. Poxson, sales manager, 


Reo; Alfred Reeves, vice-president, NACC; H. J. Klingler, sales manager, Chevrolet; W. 


manager, Graham-Paige; C. J. Ellias, show management. 





49 Auto Tax Rates Can't Be Right | 


Even If United States Tries Them 


Survey of Annual Average Rates Paid In States and 


District of Columbia 


Shows No Two Think 


Alike on What Motorists Should Pay 


By WILLIAM ULLMAN 
Washington, Oct. 13.—Including the District of Colum- 


bia, there are forty-nine separate and distinct political 
subdivisions in the United States. Analysis of their motor 
vehicle taxation records reveals that no two think pre- 
cisely alike on the subject of what constitutes a fair 
charge against their citizens for the privilege of owning 
and operating a motor vehicle. 

Ihe conceptions of what con-& 





stitute equitable charges range 
all the way, or did in 1931 when 
the last detailed tabulation was 
made, from $13.54 in the District 
of Columbia to $61.37 in Florida. 
That is a difference of more than 
400 per cent! Against these two 
extremes, the average among all 
of the continental sub-divisions is 
shown to be $34.12. 

From the figures, one deduction 
at least seems valid: That 49 dif- 
ferent conceptions of fair motor 
vehicle taxation cannot possibly 
be right! 

Apart from the fact that the 
South goes in solidly for high mo- 
tor vehicle taxes, it is impossible 
to find any kind of uniformity in 
a comparison of State figures. 
The lack of consistency, the ap- 
parent absence of any basic prin- 
ciple, make it difficult to believe 
that the figures relate to the same 
subject in the different States to 
which they apply. 

Of the five States with the 
highest tax rates, four are located 
in the South. They are: Florida, 
$61.37; Arkansas, $55.02; Georgia, 
$54.77; and Lousiana, $53.02. 
Proving that high motor taxes 
are not entirely a geographic 
phenomenon, one jumps all the 
way up to New England to find 
the fifth ranking State to be Ver- 
mont, where the average motorist 
pays $51.54 yearly in license and 
fuel taxes for the privilege of 
operating his car. The 
State in the national ranking is 


South Carolina with a rate of | 
$49.27 and the seventh is found | 


to be far away New Mexico which 


gives the southwest representa: | 


tion in the first ten with an an- 
nual average tax per vehicle of 
$48.12. 

Can it be possible that these 
States, charging more, give mo- 
torists proportionately more for 
their money? 

The answer is to be found in a 


sixth | 


glance at the figures for those 
States which have wrought most 
splendidly in the creation of ad- 
vanced motoring facilities. Cali- 
fornia is one of these. Of the 49 
political sub-divisions on the con- 
tinent, none can offer better high- 
ways, nor a more complete high- 
way system than California. Yet 
it ranks 47th on the list with an 
annual tax rate per vehicle of 
$24.29, well below the national 
average rate. 


Pennsylvania, New York and 
Ohio are three other States which 
provide their citizens with the fa- 
cilities that make for a happy 
and profitable use of their auto- 
mobiles. What do they charge 
and how do their charges com- 
pare with other States. Well, 
Pennsylvania—famous for its 
highway system—ranks 25th with 
a rate of $36.77, not far above 
the national average. New York 
does even better. Its ranking is 
34th and its rate is $31.53. Ohio 
is 37th and its motorists pay in 
license and fuel taxes only $30.48 
annually. 


A study of the figures of neigh- 
boring states, except for those in 
the South, indicates that their 
geographic and other similarities 
have no bearing upon their con- 
ception of fair motor. taxes. 
Maryland and Virginia, for in- 
stance. Their rankings are 32nd 
and 10th, and their respective 
rates $33.59 and $46.42. That 
comparison is more typical than 
would be comfortable for legis- 
lators were they asked to defend 
their tax rates on the basis of 
|the services they provide motor- 
| ists. 

Analysis of the tabulation re- 
|veals not only the startling fact 
|that there are 49 different ideas 
|on the subject of taxes, but that 
| the States which have the best 
facilities for their car owners 











charge the least for the privilege 
of using them. It is an angle of 
the tax situation which merits a 
maximum of emphasis in those 
legislative halls where the gro- 
tesque structure of motor taxa- 
tion is created. 


MEMA . Meeting 
May Discuss 


APEM Merger 


New York, Oct. 12.—Although 
not definitely assigned places on 
the program, it is expected that 
discussions and action upon NRA 
codes, next year’s wholesale trade 
show, and the proposed merger 
with the APEM will dominate the | 
convention session of the Motor | 
and Equipment Manufacturers | 
Assn. when the annual members’ 
meeting is held in the grand ball- | 
room of the Blackstone Hotel on 
Tuesday, October 31, beginning at 
9:30 a. m. 

The members’ meeting will be 
preceded by a session of the 
board of directors on Saturday, 
Oct. 28 at 10 a. m.; and a second 
meeting of the directors will be 
held on Thursday, Nov. 2 at 10 
a. m. In addition there will be 
meetings of various manufactur- 
ing groups operating directly or 
indirectly under MEMA auspices. 

The members’ meeting will hear | 
the general manager’s and com- 
mittee reports, and a report on 
the election of new directors. 
President Brunner will announce 
the appointments to the commit- 
tee on resolutions, and the meet- 
ing will adjourn after closing 
remarks by Mr. Brunner. 





| 





Parts Code To | 
Be Up Nov. 20 





Washington, Oct. 13.—Public 


G. Stirm, show management; W. A. Blees, sales manager, BOP; F. R. Valpey, sales 








Alfred Reeves (standing), vice-president of the National Automobile 
Chamber of Commerce, discusses the space problem for the New 
York and Chicago shows with C. D. Hastings, chairman of the Hupp 
Motor Car Corp. and chairman of the Show Committee 
just before the drawings Tuesday. 





All Sectors Active In 
Truck Taxation Warfare 


Washington, Oct. 13.—There is 
no quiet on any front in the 
truck taxation warfare. Pitched 
battles, skirmishes, raids, attacks, 
and counter attacks, are the order 
of the day. 

The latest bulletin of the Na- 
tional Highway Users Conference 
sounds like a wartime commu- 


|nique, reporting action from 
many sectors. 
Arkansas’ restrains’ enforce- 


ment of the regular registration 
fees on interstate vehicles. 


hearing on the code of the auto-/| Georgia holds municipality may 


motive parts and equipment) 
wholesale trade has been fixed | 


not levy an occupational tax for 
keeping a bus terminal. Tempor- 


for November 20 by the NRA.|ary injunction secured enjoining 


The code, affecting about 5,000 
business establishments, is the 
product of a national administra- 
tive committee composed of rep- 
resentatives of the Motor and 
Equipment Wholesalers Assn., the 
National Standard Parts Assn., 
and related agencies. The com- 


Motor Carrier Act of 1931 and 
Motor Common Carrier Act of 
1931 
| decision holding regular registra- 
| tion tax on interstate motor car- 
rier business invalid is appealed 
|to Georgia Supreme Court. 


in Georgia. Lower court 


A truck owner may not carry 


mittee is declared to represent| more than the tonnage as rated 


nearly 70% of the industry. 


| by the manufacturer 


unless he 





registers his truck and pays li- 
cense fees for the greater ton- 
nage, Arkansas Supreme Court 
holds. Trucker with permit to 
haul petroleum products may not 
haul vegetables in California. 
Importance of trucking to distri- 
bution centers and consideration 
of equalizing transportation fa- 
cilities to competitive areas 
served by rival distribution cen- 
ters a new element in granting 
of certificate of convenience and 
necessity, introduced by Iowa 
Board of Railroad Commissioners. 
Harold G. Hoffman, New Jersey 
Motor Vehicle Commissioner, 
warns truck owners against prac- 
tice indulged in by some of 
transporting persons to and from 
sea shore resorts. 

One who procured freight for a 
trucker was held liable for injur- 
ies sustained as result of negli- 


gence of truck operator, the 
freight procurer being held a 
motor transportation company 


under Ohio law. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which ia not for the best 
interests of the automotive industry as a whole. Nor 
will its columns be used to spread gossip or inflame 
prejudice. It will confine itself to the up-building of 
the industry it is pledged to serve, wholly through the 
a of NEWS which it knows to be timely, authentic and 
of value. 


us. 


WE DO OUR PART 
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Get Behind the 1934 Shows 


IRECTORS of the National Automobile Chamber of 

Commerce met here Thursday to draw space for the 
1934 national automobile shows in the Grand Central 
Palace, New York, Jan. 6 to 13 and at the Coliseum, 
Chicago, Jan. 27 to Feb. 3. This marks still another 
broken precedent in this year of broken precedents as 
these space assignment meetings in the past have all been 
held in New York. 


Motor car manufacturers, with, of course, the excep- 
tion of the Ford Motor Co., will be represented in the 
shows toa man. This is not enough! To every company 
that makes its livelihood, or part of its livelihood, from 
the sales of raw materials, parts, accessories, equipment 
or service equipment to automobile makers and users, the 
sale of new passenger cars in 1934 is of vital importance. 

If from no other angle than that of selfish self-interest, 
the 1934 shows deserve the hearty support of every 
branch and factor of the industry. The 1934 shows 
should be not only the greatest exhibitions of new auto- 
mobiles but should reflect a new inter-industry solidity. 
Sales in 1934 depend largely upon impressions carried 
home by visitors at the two shows at which the 1934 styles 
are unveiled. A united front will leave a lasting favorable 
impression. There is time now for every branch of the 
industry to get behind the shows wholeheartedly. Jump 
on the band-wagon! But there can be no “Free Riders.” 


It’s Your Own Onion 
CeePLAINT was voiced by many an automobile dealer 
of not so long ago that the motor car manufacturer 
forced new cars on him, and there probably never was a 
dealer who did not protest that such practices were un- 
fair. Today, factories generally make a point of pro- 
claiming that they do not resort to forcing. 
Recently, the boot was on the other foot in the case of 
a Virginia dealer who discovered that he could not force 
the manufacturer to deliver cars to him. He sued for 
damages, and lost. 


A contract, decided the court, between a manufacturer 
and a dealer that does not bind the manufacturer to sell 
or deliver, and that is terminable at any time at the will 
of either, embodies no liability on the manufacturer if he 
does terminate it or if he refuses to make sales to the 
dealer. 

“Dealers doubtless accept these contracts because they 
think that the right to deal in the product of the manu- 
facturer, even on his terms, is valuable to them,” said 
the court in its decision; “but, after they have made such 
contracts ... they cannot, when they get into trouble, 
expect the courts to place in the contracts the protection 
they themselves have failed to insert.” 

Understanding 

E FNDERSTANDING is the cornerstone of peace. Where 

understanding is, dissension cannot be. Therefore 
we cannot withhold from Walter P. Chrysler the well- 
earned orchid for his bold and definite plan for creating 
better understanding between his manufacturing units 
and their employes through a joint council of employer 
and employee. By this plan Mr. Chrysler can keep his 
family quarrels at home and free himself from outside 
“peacemakers.” 


E’RE for inflation, too—but 
not with a foot pump. 


* * * 

IT MUST be a great consola- 
tion to the motorist to know that 
a part of the tax money exacted 
from him has enabled his govern- 
ment to make learned studies on 
the “Sex Life of the Frog.” 

* * * 

HOORAY! The code guarantees 
a drawing account to commission 
salesmen, and doesn’t say a durn 
word about his earning it. On 
the other hand, come to think of 
it, there’s no guarantee against 
his being fired, either. 


* a * 
Daffy Definitions 

GAS TANK—A congressman’s 

lung. 
ak * ot 

AS APPLIED to the automo- 
bile business, NRA might also 
very fittingly be taken to mean 
“New Rumors Abound.” 

* * * 

SEEN IN a_ twenty - minute 
drive to the office. A motorist 
turning a corner too sharply and 
upsetting against the opposite 
curb; two colored ladies engaged 
in a spirited debate, surrounded 
by a bevy of excited onlookers; 
a dog fleeing from a grocery store 
in front of which numerous veg- 
etable baskets were displayed, 
pursued by a badly aimed missle 
from the hand of an irate pro- 
prietor; a cracker-jack Italian 
band at the head of a colorful 
procession, a whitewing, moodily 
regarding a passing horse; and a 
ragged family _ disconsolately 
watching their meagre posses- 
sions being evicted from a dilapi- 
dated dwelling amid the hoots of 
a sympathizing audience. Ho- 
hum! Nothing ever happens! 


* * * 


THIS IS a marvelously pro- 
gressive business, but there’s one 
thing about it that hasn’t changed 
much or improved a particle in 
the past thirty years, and prob- 
ably never will—and that’s its 
advertising adjectives. 

* * A 


QUEER QUERIES 
Dear C. K. — My patience is 
about all gone and before I com- 
mit a crime, I’d like to know if 
you can’t tell me a good way to 
stop back-seat driving. — Sore 
Sidney. 


Sure! Drive a roadster. 


* * * 


DON’T WORRY about your 
competitors speaking unkindly 
about you. The only thing worse 
than being slandered is being 
ignored. 

* * * 

OUR IDEA of a motoring dumb- 
bell is a fellow who drives with 
no tire tools and no spare... . 
Since last evening we have be- 
come a very smart fellow, indeed. 

* * * 
There was a fool driver named 
Zeke, 
Whose gasoline line sprang a leak, 

Cigarette in his face, 

He looked for the place— 

He’s only been buried a week. 
* * * 

WONDER IF these fellows who 
have been writing all the fair- 
trade practice agreements ever 
said to each other, “I got a code 
in my head.” 

on * ok 

If all the automobiles in the 
world were laid end to end you 
would probably find a lot of “and/ 
or’s” between them. 

* * + 

AND WHAT does a labor agi- 
tator do when he gets home and 
friend wife shows him the ashes 
that haven’t been carried out yet? 





—— 


tia ! 
MANUFACTURER 
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The views expressed in this column are those of our readers 
and do not necessarily coincide with those of the editors. Readers 
are invited to use this space for voicing their opinions or ideas. 
Anonymous contributions will not be accepted but confidence will 


be observed upon request. 


Good Roads Needed 


It’s nothing new and no doubt 
many many more have dreamed 
and thought about the same 
thing. Most of us have along 
with our bread and butter life, 
some sort of hobby. Mine is and 
has been as long as I can recall 
good roads and more of them. 
Not only does it tie up with my 
business, but it seems to me to be 
one of the most important things 
in life ever since life came into 
being. Certainly now it would 
seem that transportation and dis- 
tribution were our problems as 
much if not more than our mil- 
lions of unemployed. Some day 
someone is going to write what 
should be as interesting as “The 
Outline of History” and call it 
the Romance of Roads. Our own 
history from the Indian trail, the 
ox cart path, the stage coach 
road, the railroad gradually build- 
ing, building up the great central 
and western section of our coun- 
try, building civilization for our 
peoples and opening great wealth 
for our nation, making us the 
greatest nation on earth, shows 
this to be true. 

After the railroads came the 
automobile, then the bus and the 
truck, and now the foolish fight 
between the railroads of the 
country and the motor truck in- 
dustry. Both more or less blind 
to the fact that each have their 
own job to do, that each are here 
to stay for a long time, and 
should work together and in har- 
mony instead of slinging mud at 
each other. 

But to get back to my thought. 
The other day I saw in one of the 
Hearst papers an editorial, illus- 
trated with a drawing having to 
do with the construction of three 
trunk highways from coast to 
coast. One they called the 
Northern, the other the Central 
and the third the Southern. They 
wanted to use the huge sum for 
public works on this project. 

Well, that’s been my dream tor 
years, not only east and west 
trunk highways, but three others 
—one from Canada to the Gulf, 
north and south, another crossing 
all three of the coast to coast 
trunk lines and _ starting in 








Oregon to stop in Florida, a third, 
or sixth if you please, to start 
from lower California also cross- 
ing the east and west roads and 
going northeast to Maine. Trunk 
highways which would skirt all 
cities. Trunk highways with 
three lanes each way, one for 
right turns only, one for medium 
speed traffic and one for high 


(Continued on Page 8) 


“—2 word in 
edgewise” 


By the Publisher 


ONCE IN A LIFETIME comes 
the opportunity to make a few 
marks on the sands of time, 
which we poor blind mortals 
hope will withstand its depreda- 
tions. So now comes that op- 
portunity to Automotive Daily 
News and we are working fever- 
ishly on a Silver Anniversary Edi- 
tion which we hope will fittingly 
mark the twenty-fifth birthday of 
the automotive industries largest 
corporation—General Motors. 

* * * 


THAT THIS EDITION may be 
truly representative and authen- 
tic we have been given the com- 
plete co-operation of the corpora- 
tion’s staff and our editors have 
full access to the priceless rec- 
ords, documents and photographs 
which form the historical back- 
ground for this Quarter Century 
of Progress. 

K eS ot 


THE EDITION WILL be dated 
Nov. 15, and we are inviting all 
of the old timers who had any 
association with G. M. C. or its 
early units, Buick, Oldsmobile, 
Oakland, et al, to contribute anec- 
dotes, early experiences or old 
photographs, that this issue may 
be one of which all of us may be 
justly proud. I know that Chris, 
Ye Editor, is going to need a 
big hand on this issue and I 
hope you, who read this, will dig 
deep in your memory and kodak 
books for his sake. if not the 
industry’s!—G. M. S. 
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New York City come 


from districts like these! 


RIDGE, Dist. 18, a eet aL LL, hb There are 87 districts in New York City— 
ee ee ee , where median family incomes range from 
$1,800 to $4,500... . There is only one 
newspaper in New York that gives the auto- 
mobile advertiser majority coverage of these 
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e@ ELMHURST, Dist. 8, Queens—Median family income, $4,318 


New car sales (8 mo.) 330—News reaches 52 8°. of families 


newspaper does the most thorough, most effective 

and least expensive job for the automobile adver- 
tiser... If you are not in The News you're losing a 
lot of advertising effort you can’t afford to lose these 
days... So your first choice in New York ought to be 
= ee ie a cag P= —The News, New York's Picture Newspaper. 


‘a MO. 
, 516—News reaches 75.7°% of families cow Sh es i b 


1 m, ) he | cM 1 i a 


—e rt " Te 
@ YORKVILLE, Dist. 15, Manhattan—Median family income, $1,863 iT 2 je pe tt... } we M. | | 1 Wu 1 


= . mL ’ 
Se Les ever ane” 6 Le ae 


ani il ti 





x i lm \ fs a 


6 


$400,000,000 Service Market 
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Awaits Takers. Who Will 
Be the Lucky One? 


By E. M. 


LUBECK 


HE NADA CODE which is now the automobile retail 
dealer’s law makes no attempt to qualify the original 
stand on the subject of selling parts at other than retail 
prices except to authorized dealers, sub or associate deal- 


ers, or established service stations. 


In the same sentence 


a slight change has been made to read that parts will not 


be sold at anything less than the list price except to such 
stations as may be operating under any NRA code. There- 


fore, NADA is possibly assuming 
that any repair shop, generally 
speaking the so-called “alley 
garage,” is an established service 
station, but overlooks the fact 
that there are tens of thousands 
of one and two-man repair sta- 
tions throughout the country and 
which because they are only one- 
man or two-men operated do not 
necessarily have to subscribe to 
even the President’s blanket code. 
* * * 

IF WE WERE to average up 
the number of one-man operated 
repair stations throughout the 
country on the basis of the num- 
ber that are in operation in cit- 
ies of five thousand and up, it 
would be found that to every au- 
thorized new car dealer service 
station there are about twenty 
“alley garages,” some of which 
are individually operated and 
others again are operated by pos- 
sibly two men on a partnership 
basis, so that we have a tremend- 
ous number of repair stations 
who are not required to sign any 
code. 

* * * 

THIS BRINGS UP again the 
much-discussed case of Joe 
Dykes, the alley garage man, and 
an interpretation of the Code still 
shows that Joe with a host of 
friends who own ABC cars, or 
any other make, can not buy 
ABC parts from the ABC dealer. 
The exclusion of Joe Dykes from 
the privilege of purchasing parts 
at fifteen to twenty-five per cent 
discount means that all the ABC 
ears which Joe Dykes and his 
partner will service from this 
time on will be serviced by parts 
manufactured by the independent 
parts makers and sold through 
the manufacturers’ jobbers. 
Therefore, NADA most certainly 
opens the gate for the parts mak- 
ers and creates a volume of busi- 
ness that is going to be interest- 
ing from a financial point of 
view. This volume may be best 
appreciated by a close-up of the 
situation as it is today. 

* - + 

FIRST, we have the car dealer 
who has been selling ABC cars 
for several years and who now 
has a service potential, which if 
developed would create for him 
service profits in a steadily in- 
creasing volume, but records 
show, however, that any dealer, 
regardless of make of car, who at 
the present time is_ servicing 
thirty-five per cent of the cars he 
has sold is doing a wonderful job 
of service follow-up. Therefore, 
assuming that this is an average 
with all the dealers of the coun- 
try including both passenger car 
and truck dealers, and that there 
is an average of about twenty 
million cars and trucks in opera- 
tion, then only seven million or 
less of the total cars in use are 
actually being cared for by the 
dealers who sold them. We, there- 
fore, have left thirteen million 
automobiles of one type or an- 
other requiring service, but being 
serviced by repair shops who are 
not and will not be able to buy 
parts from the dealer who gets 
his parts stock from the manu- 
facturers of the original cars. 

* + * 

SERVICING thirteen million 
automobiles, therefore, opens up 
a field today for the parts mak- 
ers. Statisticians recently have 
shown that the average upkeep 
on an automobile in 1928 and 1929 
was $45.00 per year. This dropped 
during the depression years to 
$30.00 per car in 1932. On this 
basis the replacement parts mak- 





ers have a volume of business in 
replacements which will run at 
least four hundred and fifty mil- | 
lion dollars, if not more, and in- 
creasing steadily as new cars ap- 
pear on the streets. Joe Dykes | 
and the other Joe Dykeses who 
make up the tremendous total of 
small, independent repair shops 
throughout the country servicing 
sixty-five per cent of the total 
cars in operation, plus the parts | 
makers, parts jobbers, and sales- | 
men, have an opportunity for ex- | 
pansion of business which is de- | 
cidedly worth while. 


* * * 


ANOTHER POINT that favors 
the replacement parts man and 
the Joe Dykeses is the fact that 
even though the ABC dealer | 
should relent in his stand of not | 
selling Joe any parts for the| 
ABC car and offers Joe the usual 
ten to fifteen per cent on repair 
parts because practically every | 
automobile dealer in the country | 
always feels that selling parts to 
an “alley garage” man or an in- 
dependent dealer is only a chick- 
en-hearted condescension any -| 
way, then Joe Dykes is going to | 
sit back in his tent and smile | 
but he is not going to accept the 








offer of ten or fifteen per cent | 


even if offered in the kindliest 
spirit when all that he has to do 
is reach for the telephone and 
get all the parts he wants for an 
ABC car at almost twice that dis- 
count from the parts jobber. He 
also has the advantage in that | 
he can get immediate service on | 
these parts instead of having the 
ABC dealer order the parts from | 
the factory and have to wait sev- | 
eral days for them. 


Four hundred million dollars or 
more worth of parts business 
means that the NADA laws are 
now a real gold mine for a lot of | 
people not in NADA. It is a 
business worth going into. 


NBMA to Convene 


In Chicago Oct. 19-21 


Chicago, Oct. 12.—The National 
Battery Manufacturers Assn. will 
hold their ninth annual conven- 
tion October 19, 20, 21, in the 
Hotel Sherman, Chicago. 


President Martin of the NBMA 
will discuss the new code as it 
was signed recently in Washing- 
ton. The code drafting commit- 
tee will also be there to answer 
any questions relative to the code. 





Form State Ruling Group 


For Auto Retailers Code | 
Des Moines, Oct. 12—Forma- 





tion of a state executive commit- 
tee to administer the national 
automobile retailers code in Iowa 
is well under way according to 
J. A. Peverill, of Des Moines, 
Iowa, member of the national 
control committee. 

The state advisory committee 
composed of a member from each 
cf the county dealer associations 
will be headed by Mr. Peverill. 
A meeting of the committee is 
to be held in Des Moines within 
the next few days to be followed 


by a meeting here of all the auto- | 


mobile dealers of the state. 


J. N. Byers, Jr., Elected 
Poughkeepsie, N. Y., Oct. 12. 
J. Newton Byers, Jr., of Lock- 
port, was elected president of the 
New York State Automobile Assn. 

succeeding Charles F. Foley. 





Automobile company and city police officials inspect ninety-two new Plymouth cars delivered to the city 
today. Left to right are: H. G. Moock, general sales manager of the Plymouth Motor Corporation; 
P. C. Sauerbrey, vice-president in charge of manufacturing of the Plymouth company; J. H. Mack, vice- 
president of the Fargo division of Chrysler Corporation; John R. Lee, Fargo vice-president; Captain 
Robert Turner, who is in charge of all police vehicles; Stewart Hockster, assistant superintendent of 
motor transportation for the City of Detroit; Captain Leonard A. Bleser, assistant director of traffic; 
Colonel A. C. Downey, president of the Fargo division of the Chrysler Corporation; Inspector Paul 
Shellenberger of the motor division and Lieutenant Art Bartz of the traffic division. 


Wherever 


heels turn... 
'U 


cars, Timken and Wisconsin Axles are daily 


NDER all sorts of loads and all kinds of 


conditions, in buses, trucks and passenger 


demonstrating the flawless performance that only 


great axles can give. 


There’s a complete line covering every field of 


service — Timken front axles, Timken Worm 
a eg oc 


Drive, bevel gear drive and top-mounted double- ¢ 
reduction rear axles, and Wisconsin front-mounted 
double-reduction driving axles. One of them will 
solve the particular axle problem you have in 
mind. All of them will meet the most exacting 
standards of performance; will keep your vehicles 
on the road, out of the shop for thousands upon 


thousands of trouble-free miles. 


THE TIMKEN-DETROIT AXLE CO. 
Detroit, Michigan 


THE WISCONSIN AXLE CO. 
Oshkosh, Wisconsin 


* 
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@ Automobile Row is buzzing with rumors about the 1934 Nash 


line—which is soon to be announced. | 


They’re watching Nash showrooms, they’re scanning the newspapers 
—and every day more and more dealers are taking steps to take on “ 
the new Nash line—convinced that Nash will have something red hot. se 


How about YOU? Don’t wait. Don’t lose time. 


Act at once if you want to know about available 





territory. Write today to the Sales Department, 





Nash Motors Company, Kenosha, Wisconsin. 


(4681) 
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Program Provides Equal 
Representation of Worker 


and Employe in Disputes 


Detroit, Oct. 12. More than 
eighty-six per cent of all the shop 
employes of Chrysler Motors 
voted yesterday and last night 
to adopt a plan of Employe Rep- 
resentation offered them by W. 
P. Chrysler, under which both 
employes and management will 
have an equal voice in deciding 
jointly all matters concerning 
wages and working conditions. 


Nearly thirty-three thousand 
shop workers in all plants voted 
on the plan. More than twenty- 
eight thousand voted to accept it. 
The vote was by secret ballot 
conducted by the employes them- 
selves. 

Joint Councils 


The plan _ provides 
shop councils in the various 
plants of Chrysler Motors. The 
plants are divided into voting 
districts. Employes in each dis- 
trict elect by secret ballot Em- 
ploye Representatives to serve on 
a Joint Council with an equal 
number of Management Repre- 
sentatives. Employe and Man- 
agement Representatives have 
equal voting power and a two- 
third vote is necessary to decide 
any question. This joint body 
in each plant has the power to 
dispose of any questions which 
can not be settled between the 
employe and his_ supervisory 
official. 


In offering the plan to the 
employes, Mr. Chrysler said: 


“As a former shop-worker I 
have long looked forward to the 
time when the Employes and the 
Management of the Chrysler 
Corp. would sit down around a 
table to discuss and decide mat- 
ters of mutual interest to all 
of us. 


“T have always believed that if 
we could do this in a spirit of 
friendly understanding and con- 
fidence in each other, we would 
accomplish a great step forward 
in promoting the kind of rela- 
tionship we all want in this in- 
dustry. 


for joint 


Reach Understanding 


“It seems to me that this com- 
pany has now reached such a 
degree of understanding and mu- 
tual respect between Employes 
and Management that we can 
consider together practical means 
of giving effect to a plan which I 
believe will insure lasting co-op- 
eration, good will, and prompt, 
fair settlement of any questions 
that may arise among us. 


“It is inevitable in a large or- 
ganization such as this that from 
time to time questions should 
arise. The aim should be to 
provide a mutually satisfactory 
method of dealing with these 
matters, of jointly establishing 
what the facts are and then, 
jointly, in a friendly, co-opera- 
tive way, decide what we are go- 
ing to do about them. 


“IT have enough confidence in 
the fairness of men to believe 


that when they know the facts! 


and have an equal voice in de- 
ciding matters that concern them 
they will come to decisions that 
are fair and reasonable. It is 
for that purpose that I am pro- 
posing for your consideration a 
plan of Employes’ Representa- 
tion in our plants. This plan is 
described in a leaflet which each 
one of you will receive. 


Secret Ballot Allowed 

“IT ask you to read it carefully, 
to study its mutual advantages 
and then to decide by secret bal- 
lot whether or not you want to 
adopt it. 

“I can best describe its ad- 
vantages by quoting from the 
purpose of the plan itself: 

‘This is a plan which pro- 
vides an opportunity for the 

Employes to have an equal 
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Chrysler Offers “Collective Bargaining” Plan to Employes 


0 


voice with the Management 
in deciding jointly all mat- 
ters affecting wages and 
working conditions. 

Its purpose is two-fold: 

First: To establish a mu- 
tually satisfactory way of 
settling any differences which 
may arise between Employes 
and Management, including 
rates of pay, shop rules, work- 
ing conditions, safety, hours 
of labor, plant sanitation, 
Employes’ transportation and 





recreation. 


Second: To provide a means 
of friendly and lasting co- 
operation between Employes 
and Management on the basis 
of mutual confidence and 
understanding.’ 


Fair Hearing Insured 

“You will find that this plan 
enables the individual Employe | 
to get a fair and prompt hearing 
by his supervisors and if he can- 
not get a satisfactory settlement | 
from them, then a review by a | 
Joint Council in which his fellow | 
Employes have an equal say with 
the Management in disposing of | 
his case. 


“The whole purpose of the plan 
is to promote such a relationship 
in our plants as will insure the 
Employes a square deal and en- 
courage their willing co-operation 
in advancing the Company whose 
interests concern every one of us. 


“Let me emphasize a few im- 
portant points for your considera- 
tion. I want to call particular 
attention to the paragraph in 
the plan guaranteeing independ- 
ence of action on the part of 
Employe Representatives. This 
paragraph reads: 

‘It is understood and agreed 
Employe _ Representatives 
shall be free to discharge 
their duties in an independ- 
ent manner, without fear 
that their individual relations 
with the company may be 
affected in the least degree 
by any action taken by them 


| dustry. 


| facture, maintenance, repair, and 


| as original 
|; ment 





in good faith in their Repre- 

sentative capacity.’ 

“This plan is a simple and clear | 
method whereby we can mutually 
consider as equals all questions 
that vitally concern us in our re- 
lations with each other. In of- 
fering this plan I want it dis- 
tinctly understood that every 
employee, regardless of his mem- 





bership or non-membership in 
any organization, has a right to | 
participate in it. 


“IT regard this plan as one) 
of the most important things this 
company could do in the interests 
of the Employes themselves. If 
I were again a shop Employe I 
would vote wholeheartedly for it 
and I hope that you, too, will 
vote in favor of it.” 


/. leita Code; 


Expect Personnel Cuts 


Los Angeles, Oct. 13.—Copies of 
the national recovery adminis- 
tration code for the motor vehicle 
retailing code were received at 
the Los Angeles Motor Car Deal- 
ers Assn. on Tuesday and at once 
bulletined to members. They 
were also sent to all dealers in 
Southern California and Arizona, 
which comprised the district cov- 
ered by the code, who have been 
holding meetings during the past 
three weeks for consideration of | 
proposed provisions of the new 
code. 

Though the code covering the | 
retail trade went into effect the 
first reaction to the new code was 
the general opinion that with 
salesmen having been placed on 
a forty-four-hour week on a 
$17.50 salary basis, motor car 
merchants will probably make big 
cuts in their sales organizations. 


“The Old Man”—W. P. Chrysler meets his workers half way. 





New Chart Shows 
Parts Used In 
Making Autos 


New York, Oct. 13.—A_ break- 
| down of the entire automotive | 
parts, accessories and equipment 
industry has been developed in 
wall chart form by Ray B. Pres- 
cott of New York in co-operation 
with A. H. Eicholz, general man- 
ager of the Motor and Equipment 
Manufacturers’ Assn. 

This represents the first time 
that the entire automotive manu- 
facturing industry, excepting 
complete vehicles, has been chart- 
ed in so complete and compre- 
hensive a manner and the auth- 
ors believe that the work will 
serve as a valuable reference 
guide to all branches of the in- 


All products used in the manu-| 


servicing of motor vehicles are 
listed on the chart. They are 
classified according to their use 
equipment, replace- 
parts, accessories, shop 
equipment, service tools, chemi- 
cals, lubricants, and service ma- 
terials. Original equipment, re- 
placement parts, and accessories 
are in turn classified according 
to the materials from which they 
are made or the function they 
perform, such as metals, electri- 
cal, rubber, textiles and upholst- 
ery, glass, wood, or leather. 


‘Fair Trade Supplement 


To Be Heard Oct. 16 
Washington, Oct. 13.—NRA offi- 
cials have set Monday, October 
16, as the date for a hearing on 
a fair practice supplement to the 
trade code of the automobile man- 





| ufacturing industry submitted by 
| the manufacturers of funeral ve- 
| hicles and ambulances. 


This in- 
dustry, treated as a subdivision of 
the motor vehicle manufacturing 
industry and subject to the basic 
provisions of the code governing 
the larger enterprise, deals only 
with fair trade practices in the 
supplemental document upon 
which the hearing will be held. 
Deputy Administrator R. W. Lea 
will conduct the hearing. 

No mention is made in the sup- 
plemental code of hour and wage 
| terms. On the contrary it deals 
entirely with such matters as di- 
vision of territory, regulation of 
the industry and administration 
of the basic code as it relates to 
the subdivision represented by the 
group submitting it. 


Jimm Heads Repairmen 

Syracuse, Oct. 12—John Jimm 
has been elected president of the 
recently organized Auto Body 


Rebuilders’ Assn. of Syracuse. 


Truck and Bus 
Conference Set 


For Oct. 20-21 


(Continued from Page 1) 


regulations relating to the size, 
weights, heights and lengths of 
motor vehicles for the transporta- 
tion of passengers and freight 
which shall be permitted in the 
interests of the public safety and 
to make recommendations to the 
legislatures of said several states 
for the adoption of such legisla- 
tion at a uniform date.” 

The following officials in each 
state have been requested to 
name representatives: 

The Governor; The Lieutenant 
Governor; The President of the 
Senate; The President pro tem of 
the Senate; The Speaker of the 
House; The Chairman of the 
Senate and House Standing Com- 
mittees dealing with Motor Ve- 
hicle Legislation; Two other 
members of the Senate; Two 
other members of the House; The 
Chairman of Motor Vehicle Com- 
mission; The Chairman of the 
Highway Commission; and the 
Chairman of Public Utilities Com- 
mission. 


‘Knudsen Heads 


GM In Detroit 


(Continued from Page 1) 
the war he was in charge of the 
Ford boat building operations. 
He was then sent abroad in 1919 
to install Ford assembly branches 
in foreign countries. He resigned 
in 1921 to take charge of Ireland 
and Matthews Co. In 1922 Mr. 
Knudsen joined General Motors 
Corp. in advisory capacity and 
was soon made vice-president of 
Chevrolet in charge of operations. 


Detroit, Oct. 13.—W. S. Knud- 
sen, new generalissimo for Gen- 
eral Motors Corp. here announced 
that he would hold a press con- 
ference Monday morning to out- 
line exactly what his duties would 
be in his new position. 


Plan to Admit Parts 
Dealers to N. Y. Show 


New York, Oct. 13.—Special ar- 
rangements whereby the whole- 
sale and retail maintenance trade 
within a 200-mile area of New 
York will be admitted to the 
National Automobile Show in 
Grand Central Palace, January 
6 to 13, 1934, are being considered 
by the show management upon 
the recommendation of the Mo- 
tor and Equipment Manufactur- 
ers Assn., which co-operates with 
the National Automobile Chamber 
of Commerce in sponsoring the 
parts, accessories and equipment 
sections of the national shows. 


L. A. Sales 70% 
Over Sept., ’ 


By JOHN C. WETMORE 
Los Angeles, Oct. 13.—Though 
new passenger car registrations 
in Los Angeles city and county 
suffered a slight slow-down of 
5.5 per cent (4508-4763) from 
those of August, they emerged 
from September with a gain of 
70.7 per cent over those of that 
month of last year (4508-2741). 
Contrasted sales of the ten 
leaders in the three periods are 
as follows: 
Sept. 
1933 
ooaaae 
. 934 
. 885 


Sept. 
1932 
397 
166 

1160 

28 
14 
70 
73 
41 


Aug. 
1933 
1362 
1069 
1085 

212 
93 
109 
136 
93 

72 94 

10 Rockne 123 71 


The ten best sellers scored a 
gain of 89.9 per cent (4052-2144) 
over last year with a rise in ratio 
from 81.1 per cent in 1932 to 
89.8 per cent in 1933. Their Au- 
gust sales were 4322. 

Aggregate sales of the three 
low priced leaders showed an in- 
crease of 76.2 per cent (3036- 
1723) over those of September, 
1932, with a rise in ratio to total 
sales from 65.0 per cent in 1932 
to 67.2 per cent in 1933. 


In This Corner 


(Continued from Page 4) 
speed. Highways policed by Fed- 
eral police, because they would 
be owned by the nation. High- 
ways on which but one National 
license plate would be required by 
either pleasure cars, buses or 
trucks. They could be built on, 
as much as possible, undeveloped 
land thus opening up a great 
section of the country to develop- 
ment. They could be lighted at 
night by an indirect lighting sys- 
tem which would not blind the 
driver on some stormy nights as 
some of our road lights do. Curb 
lights low down, flooding the road 
only, somewhat after the type of 
the various low hung fog lights 
now obtainable. 

And every mile of such a road 
would pay for itself ten times its 
cost to the nation within a very 
short time. It wouldn’t be like 
building million dollar post offices 
in towns and cities which do not 
require them any more than a 
fish needs a swimming lesson. 
True they are fine monuments to 
the pork barrel and the poli- 
tician, but they do not assist in 
the development of the land. On 
the other hand, a few billions 
spent on such a system of super- 
highways would put other billions 
to work along the right of way. 
Land values would improve at 
once. Food and other goods could 
be distributed at less cost. New 
towns would spring up along the 
road, particularly at intersections. 
Industries could relocate them- 
selves to their advantage. Inter- 
state shopping and visiting could 
be carried on, on a greater scale 
and at less cost per mile. More 
motor vehicles could be used, and. 
therefore sold. The military value 
in the event of war would be in 
itself enough to warrant the con- 
struction of such highways. 

Why can’t the whole kit and 
kaboodle of the motor industry 
start propaganda at once for 
such a system of super-highways. 
Why can’t the ADN get busy in 
the same direction, be the spark 
plug to ignite the power stroke. 
I’m sure no periodical would be 
better fitted for it. 

But if you’ve read this “Worst 
Seller” by this time you are no 
doubt tired, so I'll cut it short. 
I know you have plenty to do, but 
don’t throw it in the waste basket 
before you get the thought behind 
it, will you?—F. U. Wells, New 
England District Manager, Bos- 
ton, Mass. 


1 Chevrolet 
2 Plymouth 
3 Ford 

4 Dodge 

5 Willys 

6 Pontiac 








Scholk Plan Gains Value 
Under New Dealers’ Code; 
Users Sing Its Praises 





President Roosevelt's signing of 
the dealers’ code has made more 
valuable the Scholk plan of sales- 
men’s compensation, in the 
opinion of those who have studied 
the NRA regulations that will 
control the operations of the re- 
tailers. 


The Scholk plan is sponsored 
by Automotive Daily News and is 
offered to its subscribers. 

Those commenting on _ the 
formal signing of the code by the 
nation’s chief executive point out 
that the automobile 
the only one with fixed prices; 
and that, with dealers guarantee- 
ing minimum wages, the Scholk 
plan can guarantee better oppor- 
tunities for the salesmen. The 
latter have a clear track with 
set prices on the car, new and 
used; fixed freight, and handling 
charges; and set prices for acces- 
sories and the like, under the 
Scholk method of compensation, 
salesmen should be able to ma- 
terially increase their stipends. 

A. M. Scholk, whose plan this 
is, has in his files many letters 
from dealers who have tried out 
his idea and found it most satis- 
factory. A few of these letters 
are quoted herewith: 

Satisfied Salesmen 

“After five months’ experience, 
we are pleased to report that 
since the installation of the 
Scholk plan our salesmen are 
better satisfied and are selling 
more new and used cars. : 
Used cars are moving far better 
under this plan, as a salesman 
is vitally interested in moving 
the ‘trade’. We have sold 207 
new and used cars since instal- 
ling the Scholk plan.”—Fred 
Hawkins, Chrysler-Plymouth 
dealer, Chicago. 

“We have used the Scholk plan 
since the first of the year and it 
has proved very satisfactory to 
us, due to the fact that it has 
produced for us turn-over in 
our used cars. Today we have 
on hand only four used cars that 
the salesmen are interested in 
the Scholk plan. In addition, the 
salesmen’s morale and their en- 


thusiasm has been very much|} 


improved, due to the fact that 
they are making more money.” 
—Maddux, Inc., Lincoln, Holly- 
wood, Cal. 


Shows Gross Profit 


“We have had the plan in op-| 


vation since December 1 and 


are well satisfied with its opera- | 


tion. Last year we suffered a 
net loss of $17,000 on our used 
cars, operating under a separate 
used car organization. 
December 1 we have sold ninety- 
one used cars and show a gross 
profit on practically all the used 


cars that have been brought 
under this plan.” — Bakersfield 
Garage & Auto Supply Co., 


Dodge, Bakersfield, Cal. 

“IT have been in the automobile 
business continuously for the last 
thirty-five years. ...I am con- 
vinced from our use of the Scholk 
plan that it thoroughly meets the 
situation, largely because this 





Automotive Daily News, 
New Center Bldg., Detroit 





monthly installments. 





industry is} 


Since | 


a ne 
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| Scholk plan is plain horse sense. 
The plan has proved very satis- 
factory to the salesmen and me.” 
—Deibler Motor Car Corp., Chrys- 
ler, Highland Park, IIl. 

“At the present time we are 
using the Scholk plan. ... The 
plan is very clear and easily un- 
derstood and when the salesmen 
acknowledges his desire for par- 
ticipation in it there is never 
any question as to the disposition 
of commissions from sales.” 
George W. Retzer, Jr., Ford, Los 
Angeles, Cal. 


Dodge Appoints 
164 New Dealers 


Detroit, Oct. 13.—Dodge dealer 
appointments for the month of 
September totaled 164, of which 
forty-five involved direct dealer- | 
ships, distributed as follows: 

ATLANTA REGION: Smith Mo- 
tor Co., Inc., Dalton, Ga.; Marion 
Motor Co., Ocala, Fla.; J. F. Snipes 
Motor Co., Marion, N. C.; Oscar} 
Brown Motors, Asheville, N. C.; | 
Hood Motors, Inc., Lumberton, N. C. | 

BOSTON REGION: A. R. Tuttle, | 
Gonic, N. H.; Adnabrown Garage, | 
Lebanon, N. H.; Springfield Motors, | 
Springfield, Vt.; J. S. Putney, Con- 
cord, N. H. 

CHICAGO REGION: Warren- 
Given, Inc., St. Paul, Minn.; Claude 
Freiendall, Janesville, Wis.; Ander- 
son Bros. Motor Co., Berwyn, III.; 
C. Williams Motor Co., Canton, III.; 
Ellis Fish, Ine., Bedford, Ind.; Sci- 





oto Motors, Portsmouth, Ohio; Keyes 
Motor Co., Ironton, Ohio; J. S. 
Hammond Co., Waverly, Ohio; Terre 
Haute Motor Sales, Ince., Terre 
Haute, Ind.; Jas. J. Stroup, Hart- 
ford City, Md.; McCoy Bros., Xenia, 


Ohio; J. P. Johnson, Wilmington, 
Ohio; Jenkins Auto Sales, Dayton, 
Ohio. 

DETROIT REGION: Houks- 


Parks, Tiffin, Ohio; Witham & Bal- 
linger, Trenton, Mich.; Boyer Mo- 
tor Co., South Hills, Pa.; Stewart J. 
Walker, Somerset, Pa.; H. E. Wag- 
ner Motor Sales Co., Johnstown, Pa.; 
Ebensburg Automobile Co., Inc., Eb- 
ensburg, Pa.; J. C. Scheel, Inc., 
Bedford, Ohio; McGregor & Thomas, 
Inc., Indiana, Pa.; John H. Ponko, 
Ludington, Mich. 


Motors, Inc., Palisades Park, N. Y.; 
Englewood Motors, Inc., Englewood, 
N. J.; Union Station Motors, Char- 
lottesville, Va.; Clark Andrews Mo- 
tor Co., Suffolk, Va.; Staunton Mo- 
tor Sales Co., Pitman, N. J.; G. P. 
Carey, Milford, Del.; Newcomb 


KANSAS CITY REGION: Carl | 
H. Burke, Storm Lake, Ia.; Robin- 
son Motor Co., Joplin, Mo. j 

NEW YORK REGION: Principia |? 


Motors, Inc., Yonkers, N. Y.; Bridge | i 





Bros., Port Jefferson, N. Y.; Truitt 
Motor Co., Novinger, Mo.; Delmar 
Motors, Inc., St. Louis, Mo.; Cassens 
& Sons, Edwardsville, Il. 

DALLAS REGION:  Swinebrood 





Order Blank for Scholk Plan and Copyright 


License 


Enclosed find check for THIRTY DOLLARS 
which you are to send me/us by registered mail the complete | 
copyrighted description of the Scholk Retail Sales Plan, the | 
balance of TWENTY DOLLARS ($20) to be paid in two equal 
For this total price of FIFTY DOL- 
| LARS ($50) I/we are to receive from Mr. A. M. Scholk a copy- 
right license to use this plan in my/our dealership for a 
period of TWO YEARS from this date. 


Motor Co., Beevile, Tex. 


NRA Employs 3,657 

Concord, Oct. 13.—Since Sept. 
6, when the state Recovery Board 
mailed questionnaires to all local 
NRA committees, 3,657 workers 
have been re-employed in twenty- 
seven New Hampshire communi- 
ties, according to figures made 
public today. 
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CATA Roster Climbs 


To Peak Mark Since °30 
Chicago, Oct. 13.—Addition of | 
approximately 200 new members 
during the past four months has |} 
brought the Chicago Automobile 
Trade Assn. membership to its 
peak mark since 1930, it was 
made known today at association 
headquarters. 

President Lafayette Markle at- 
tributed the record to the ex- 
panded scope of service for mem- | 
bers in the organization. 


Des Moines ADA | 


Increases Membership | 


Des Moines, Oct. 13.—The mem- | 
bership of the Des Moines Auto- 
mobile Dealers’ Assn. has been} 
increased by twenty-seven asso- | 
ciate members since NRA went} 
into operation. C. G. Van Vliet, 
secretary of the association, said | 
that six new car dealers and| 
twenty-one used car dealers were 
added. 








| Cleveland Automobile 


Cleveland’s Trade Bodies 
Merge for Code Co-operation 


Cleveland, Oct. 13.—Plans are; Cleveland’s annual automobile 
complete for merging Cleveland’s| shows for many years. Its mem- 
two automobile trade associations| bership includes distributors as 
into one organi-| Well as dealers. The newer group 
zation which/| confines its membership. to 
will administer | dealers. 
the NRA code. The Manufacturers’ and Deal- 

The two bod-| ers’ Assn., it is understood, will 
ies which wil]| continue to conduct the affairs 
unite as the| of the merged groups until April, 
Cleveland Auto-| When new officers will be elected. 
motive Trade| Headquarters will remain at 5005 
Assn., include Euclid avenue. 


the long - estab- 
lished and well 
known Cleve- 
Herbert land Automobile 
Buckman Manufacturers’ 
and Dealers’ 

Assn., and the recently organized 
Retail 





Salesmen Form Assn. 

Hartford, Oct. 13. — Salesmen 
employed by dealerships in this 
city and vicinity have formed the 
Hartford Automobile Retail Sales- 
men’s Assn. with a membership 
including a large percentage of 
those in the field. Improvement 
of working conditions for sales- 
men is the main purpose of the 
| organization. 





Assn. 

The former, under the leader- 
ship of Herbert Buckman as sec- | 
retary and manager, has staged 











BLACK AND WHITE REPRODUCTION OF A FULL-COLOR PAINTING 


HERE ARE in this world, after all, only a 
limited number of material possessions which 


truly add to the joy of existence. 
for these happy possessions goes 


for it is one of the traits of the human spirit that 
it seeks, without pause, for a finer state of con- 
tentment and satisfaction. . . . We asked Mr. 


nificant fact that, among those who do know 
the joy and pleasure of a fair wind, there is a 
decided preference for Cadillac automobiles. . . . 
This, we feel, is more or less to be expected, 
for Cadillac comes inevitably to the fore- 
front when motor cars are purchased for the 


And the quest 
endlessly on— 


pleasure they add to their owner's existence. 


Patterson, the famous marine painter, to picture e e ° 


on canvas the realization of one su 


see here the result—a beautiful schooner, home- 
ward bound in the soft, restful light of evening. 
And, certainly, it is hard to imagine a more 


wholesome portrayal of comple 


. . » Not everyone, of course, is permitted to 


know the deep-seated pleasure this 
—for only a few are privileged 


most satisfying of recreations. But it is a sig- 


CADILLAC MOT 


h quest. u 
= que Yo Four words above give the dealer the keynote to a motor 


car connection that adds to the joy of living—and of 
doing business. ‘‘Decided preference for Cadillac’’ are the 
words. That preference exists in every community in the 
te enjoyment. land, and in the minds of business, social and civic leaders 
everywhere. It is because of this attitude on the part of 
. influential people that the Cadillac franchise is today one of 
canvas depicts the most valuable, one of the most sought after, in the 


to enjoy this industry. If such a franchise would be attractive to you, 


write direct to the Cadillac Motor Car Company at Detroit. 


OR CAR COMPANY, DETROIT, MICHIGAN 


e 
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be permitted but will be encour- 


aged. Then also there are reports | 
that many surprises will be sprung | 


by exhibitors through the intro- 
duction of improvements which 
will truly mean a new deal for 
motorists in 1934. 

Efforts are being directed to- 
ward making this year’s show 
more than a display of new auto- 


mobiles and the support of all | 


factors of the industry is expected. 
The relaxation of rules makes it 
possible this year for makers of 


parts and equipment and service | 


equipment to demonstrate their 
wares in a manner which will at- 
tract and hold public interest to 
a greater extent than has been 
possible in the past. 

C. D. Hastings, chairman of 
Hupp Motor Car Corp. and chair- 


man of the show committee, in| 
discussing this feature of the 1934 | 


shows said: 


“We have discovered that the | 


interest of today’s automobile 
owner goes beyond and beneath 
the surface appearance of the 
various new models. 
today want to know how a car is 
made just as much as how it 
looks after it is finished. In re- 
sponse to this interest, it can be 


Ford Loses 
$100,000 Suit 
To Sweeten Co. 


(Continued from Page 1) 
notes held by the Ford Co. The 
Sweeten Co. admitted their liabil- 
ity under the notes, but started a 
counter-suit to collect $160,000 
which they claimed was lost 
through the failure of the Lincoln 
Co. to deliver automobiles. 


Su. start uf the case had been | 


delayed for several years due to 
difficulty in serving notice on 
Henry Ford. 


Want Uniform Rate 
Boston, Oct. 12.—Seventy mem- 
bers of the legislature are mak- 
ing an intensive drive to obtain 
20,000 signatures in various por- 


tions of the commonwealth to be | 
| Dodge, 


attached to an initiative petition 
seeking a uniform insurance rate 
law for compulsory automobile 
insurance and the abolition of 
districts and zones. 








Many people | 


| the luncheon. 
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30 Car Makers Draw Space 
For 1934 National Shows 


(Continued from Page 1) 


expected that so-called ‘educa- 
tional’ devices—precision ma- 
chinery and cut-a-way chassis in 
motion—will be an _ important 
feature of next year’s shows,” Mr. 
Hastings explained. 

The first drawing for space in 
the accessory and show equipment 
sections of the shows will be held 
Monday, October 16, according to 
an announcement by Alfred 
Reeves, chamber show manager. 

Passenger car companies which 
will be represented at the shows 
include: Auburn, Buick, Cadillac, 
Chevrolet, Chrysler, Continental, 
De Soto, Dodge Brothers, Essex, 
Franklin, Graham-Paige, Hudson, 
Hupmobile, La Salle, Lincoln, 
Nash, Oldsmobile, Packard, 
Pierce-Arrow, Plymouth, Pontiac, 
Reo, Studebaker, and Stutz. 

The following truck manufac- 
turers have also been allotted 
space for exhibits: Chevrolet, 
Essex, Graham Brothers (Dodge), 
Stewart and Studebaker. 

The drawings came at the close 
of a two day’s session participated 
in by leaders of the industry and 
devoted to problems arising out 
of the development of codes, tax- 


| ation and other questions affecting 


the cost of motor transportation. 


Sparks 


(Continued from Page 1) 


| Elijah Poxson, the only distribu- 


tor “among those present.” 
cd * Of 
BUT WHAT impressed me most 
was the turnout of royalty. Sel- 
dom have I seen more presidents 
in attendance at this function— 


| Chapin of Hudson, Nash of Nash, 


Hoffman of Studebaker, Foy of 
De Soto, Keller of Dodge, Hast- 
ings of Hupmobile, Scott of Reo, 
Pulcher of Federal, T. R. Lip- 
pard of Stewart, while Knudsen 
of Chevrolet and Macauley of 
Packard broke bread with us at 


and A. P. Sloan attended the 
members’ meeting that preceded 
the space allotment. 

And in the way of chief sales 
executives we had with us Kling- 
ler of Chevrolet, Blees of B. O. P., 
Fields of Chrysler, vanDerZee of 
Williams of Franklin, 
Harper of Willys-Overland, Peed 
of De Soto, O’Rourke of Pierce- 
Arrow, and Poxson of Reo. No 
leaving it to the minor brass hats 





Second 


B-1—Franklin. 
B-2—Pierce-Arrow. 
B-3—B. O. P., (extra space). 


B-4—Auburn. 
B-5—Reo. 
B-6—Chevrolet (extra). 


Walter Chrysler ; 





Main Floor Plan 


A-1—Continental. 
A-2—Oldsmobile. 

_A-3—Cadillac and LaSalle. 
A-4—DeSoto. 


A-2 


A-5—Pontiac. 
A-6—Chevrolet. 
A-7—Buick. 
A-8—Hudson-Essex. 
A-9—Graham. 


Grand Central Palace 


A-3 


A-10—Plymouth. 
A-11—Dodge. 
A-12—Chrysler. 
A-13—Hupmobile. 
A-14—Studebaker. 





to pick the spaces this time, the 
shows are too important right 
now. 
+ * + 

PICKED UP in the gossip of 
the meeting was the report that 
mebbe this time we are not going 
to have to spend big gobs of our 
expense money on railroad fares 
to the shows, for it is said that 
Jim Marvin of the NACC is con- 
ducting negotiations with the 
railroads which may result in us 
getting a fare and a ninth rate 
to both New York and Chicago. 
That’s something that ought to 
have been done years before. 

But it is in line with the con- 
cessions secured by the Motor & 
Equipment Manufacturers, the 
Motor Wholesalers and the Na- 
tional Standard Parts Assn. which 
have made the railroads come 
down off their high horses and 
give rates for those planning to 
take in the ASI show in Chicago 
at the end of the month. 

” * ” 

LOWELL THOMAS, the big oil 

man (mebbe you know him bet- 


Floor Plan isa Central Palace 


B-7—Nash. 
B-8—Packard. 
B-9—Lincoln. 
BB-1—Stutz. 


ter as the brilliant radio commen- 
tator) was the ace of the Sunoco 
meeting at the Book-Cadillac 
Wednesday evening. More than 
500 of the filling station operators 
in the Detroit area who retail the 
blue fluid listened to Thomas who 
recited stories off the record and 
held us entranced for half an 
hour as he told us about Jimmy 
Doolittle, whom he considers the 
greatest of all flyers. He made us 
laugh over some of the bulls he 
had made in his radio talks. We 
found he really is human, flesh 
and blood, just like you and me. 

Max Leister, sales manager of 
Sun Oil Co., led the invaders and 
his chief co-operator was Guy 
Pierce of Roche, Williams & Cun- 
nyngham, the advertising agency 
handling the account, who stirred 
his hearers to enthusiasm by tell- 
ing of the intensive advertising 
drive to be made in the Detroit 
zone—ten full pages to be used 
within the next two weeks. 

oe * x 


RIGHT NOW there is a great 
deal of discussion going on, 
through the columns of maga- 
zines and the daily press, regard- 
ing increased compensation for 
retail automobile salesmen. For 
years this subject has been peri- 
odically agitated without very 
definite or lasting results, so far 
as automobile salesmen in gen- 
eral are concerned. Here and 
there, a few dealers, more or less 
half-heartedly, have tried various 
plans but generally without much 
success. 


Contrary to the opinion I have 
heard expressed in some quarters 
that if left alone this matter 
would die a natural death, I find 
that the subject of better pay for 
retail salesmen is still very much 
alive—so much so in fact that 
one manufacturer at least has re- 
cently gone so far as to make 
definite and specific recommen- 
dations to its dealers. 

* . . 


POSSIBLY experiences of the 
past three years have put deal- 
ers in a more receptive mood, or 
perhaps it is merely a realization 
that as competition grows keener 
it is to their interest to have on 
their payrolls salesmen who can 
be depended upon as steady pro- 
ducers. Be that as it may, I find 
Harry Klinger, Chevrolet general 
sales manager, has some decided 
views on this subject, which the 
column is authorized to pass 
along to those interested. 

“TI have never known a good 
dealer to go broke paying good 
salesmen good money,” quotes the 
man who already has exceeded 


his 1933 quota. “We always have 
recommended to our dealers that 
they hire the best salesmen they 
could find and in the main I feel 
sure they have agreed with us 
and are willing to carry out our 
recommendations. 

“The difficulty we encountered 
in getting dealers to take definite 
action was, in my opinion, due to 
the fact that no one was willing 
to lay out a specific plan. Deal- 
ers in small communities felt that 
a plan used by a metropolitan 
dealer was not applicable to their 
situations, and by the same rea- 
soning, the large dealer needed 
a broader plan to fit his require- 
ments. Both of them were right, 
so we made it our job to suggest 
a plan into which we could in- 
corporate definite and_ specific 
recommendations that would 
meet the requirements of all our 
dealers, regardless of their size 
or location. 

* * * 

“NATURALLY, the plan we 
have recommended to our deal- 
ers was designed particularly for 
them. It might work for another 
organization and it might not; we 
don’t know. It is very gratifying 
to us, however, to find that over 
2,000 Chevrolet dealers already 
have signified by letters and tele- 
grams their desire to put our 
recommendations into immediate 
effect.” 

All of which leads this com- 
mentator to also believe that no 
good dealer ever went broke pay- 
ing good salesmen good money. 
The workman is worthy of his 
hire. 


Rubber Film Shown 

Jeanette, Pa., Oct. 13.—The first 
public preview of a new motion 
picture film which shows the com- 
plete operation of the Pennsyl- 
vania Rubber Co.’s plant here 
was given at a meeting of the 
Jeanette Kiwanis Club here this 
week. 


SPECIAL FLEET 
OWNER LIST 


165 of the largest fleets in the 
country, showing only headquart- 
ers addresses and names of the 
main operating executives. More 
than half of these companies own 
over 1,000 vehicles each — none 
under 500. 


Special Price - $22.50 


FLEET OWNER LIST CO. 


1817 Broadway 
NEW YORK CITY 
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10 to 15 to 
Increase In 















STANDARDS sever before accomplished | 


When you find Bohnalite Cylinder Heads on an engine you can 
bet your bottom dollar that engine is designed to get maximum 
operating efficiency out of every ounce of gasoline. 


The use of Bohnalite Cylinder Heads means an increase in horse- 
power of from 10% to 17%. 


The use of Bohnalite Cylinder Heads means a decrease in fuel 
consumption of from 10% to 12%. 


The use of Bohnalite Cylinder Heads means an increase in torque 
of from 10% to 15% 


And all this can be accomplished with “regular” fuels. 
These statements are demonstrable facts—not just pipe dreams! 


SUPER PERFORMANCE 
WITHOUT PREMIUM FUELS 





Nor is that all. As Bohnalite is 62% lighter than iron, dead weight 
can be eliminated. 


Bohnalite Cylinder Heads insure improved performance in speed and 
acceleration—higher engine output with lower fuel consumption 
—higher compression—smoother operation—elimination of “ping”. 


This advanced product was created by Bohn engineers who devel- 
oped exclusive processes for both the design and manufacturing 
methods. 


Bohnalite Cylinder Heads plus Nelson Bohnalite Pistons are the 
ideal combination for obtaining new performance standards never 
before accomplished. Bohn Aluminum & Brass Corporation, 
Detroit, Michigan. 


| 
| 
| 
| 
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Car Makers Study Problems 
of Taxation and Code Costs 


(Continued from Page 1) 


and other service agencies which 
have to do with the sale or use of 
the vehicle. 

In the broader list are the steel, 
coal and other raw materials 
codes, all of which have a direct 
bearing on the cost of the finished 
product. 

Sometimes, it was pointed out, 
these codes may tend to restrict 
the use of motor transportation 
or greatly to increase its cost to 
the public. 

“The general attitude of the 
Chamber members in these mat- 
ters,” said Alvan Macauley, presi- 
dent of the chamber, who pre- 
sided, “is one of unremitting op- 
position to any unjustifiable in- 
crease in costs or restriction in 
the sound development of high- 
way transportation. Protests 
have already been made on some 
codes where these factors appear 
and further developments of this 
sort will be watched and fought.” 

Under the automotive code, cer- 
tain figures are required to be 
filed with the 
hours of work and wages. 


mobile Chamber of Commerce 


will add to its Detroit staff a man 
to collect and report on the gov- | 


ernment requirements. 
The Chamber members also re- 


newed their opposition to the dis- | 


criminatory federal excise taxes, 
and appearances against these 


Nash Will Enter 
Low Price Field 
With New Models 


(Continued from Page 1) 
ing standards, but will not be 
marketed under the Nash name, 
it is understood. 

This momentous decision on 
the part of the Nash management 
provides many important new 
business advantages. With a 
line of cars in the lower price 
bracket in addition to the higher 
priced models to appear next 
month, Nash expects to greatly 
broaden its fields of distribution, 
especially in the smaller com- 
munities where dealers need a 
low-priced line to carry the regu- 
lar Nash 1934 models profitably. 
It is pointed out that all Nash 
departments and plants will ben- 
efit from increased production, 
and that sales of the higher 
priced Nash models should be 
greatly stimulated by the popu- 
larity of the new line. 

No details of the design or en- 
gineering features of the new car 
are available as yet, although it 
is understood that much of the 
preliminary work has been com- 
pleted and that the cars will in- 
clude features entirely new to the 
field that they are entering. The 
price of the new series has not 
yet been determined but it is 
said that the bracket will be 
under the 1933 big six line whose 
sedan listed for $695. 


Hudson Hits 
4-Yr. Record 
In October 


Detroit, Oct. 13.—“It was the 
biggest first-week-in-October since 
1929,” states Chester G. Abbott, 
general sales manager of the Hud- 
son Motor Car Company, regard- 
ing the retail sales record for 
Hudson cars and Terraplanes for 
the week ending October 7. 

“What is more,” continued the 
Hudson executive, “the margin 
ever the past three years is not 
even a close one. Last week’s 
sales were 147.5 per cent of those 
for the corresponding week of 
1932; 150.9 per cent in comparison 
with 1931, and 120.4 per cent in 
comparison with 1930. There is 
every indication that this will also 
be the largest October since 1929.” 


government on| 
For | 
this purpose, the National Auto- | 


levies will be made when congress 
takes up that subject. 

Great interest was expressed 
in reports of highway develop- 
ment in China and it was voted 
to recommend to the government 
that the technical services of the 
Bureau of Public Roads and 
other agencies should be made 
available to the Chinese authori- 
ties in order that the fullest pos- 
sible advantage might be taken 
of recent highway progress in 
this country. 

Included in the notable list at- 
tending the meetings were: Alvan 
Macauley, Alfred P. Sloan, E. L. 
Cord, Byron C. Foy, Walter P. 
Chrysler, C. W. Nash, Paul G. 
Hoffman, C. D. Hastings, T. R. 
Dahl, and Roy D. Chapin. 

K. T. Keller, B. E. Hutchinson, 
Donaldson Brown, W. S. Knud- 
sen, F. J. Haynes, R. H. Grant, 
J. E. Fields, M. L. Pulcher, Paul 
W. Seiler, A. E. Barit and R. H. 
Scott. 

N. E. McDarby, R. L. Newton, 
K. E. Gray, H. J. Klingler, D. E. 
Ralston, G. R. Morris, R. J. Cor- 
bitt, L. G. Peed, A. vanDerZee, 
| J. E. Williams, F. R. Valpey, C. 
G. Abbott, G. M. Kellogg, H. R. 
LeBlond, A. S. Hatch, William A. 
Blees, M. A. Cudlip, F. H. McKin- 
ney, T. J. O’Rourke, E. G. Pox- 
son, E. M. Sternberg, T. R. Lip- 
| pard, H. B. Harper, Alfred Reeves, 
J. S. Marvin and Pyke Johnson. 


“For Hire” Code 
Up For Hearing 
By NRA Monday 


(Continued from Page 1) 
conducted by Malcolm Muir, 
deputy administrator, to whom 
has been assigned all codes relat- 
ing to transportation industries. 

The code proposes a forty-hour 
week averaged over any four- 
week period. In support of its 
request for this schedule, drive- 
it-yourself employers point out 
that they must keep their places 
of business open twenty-four 
hours daily, seven days a week, 
and that much of the employes’ 
time necessarily is inactive. 

Wage provisions of the proposed 
trade charter are as follows: 

In the North and West, $15 
weekly in cities of more than 
500,000 population; $14.50 in cities 
of 250,000 to 500,000 population; 
and $14 in cities of less than 250,- 
000 inhabitants. For the South, 
in these three classes of cities, 
$12, $11 and $10. 

Exemption from the forty-hour 
work week is asked for executive 
and professional and sales per- 
sonnel earning more than $35 
weekly; a forty-eight-hour week, 
averaged over four weeks is pro- 
posed for maintenance and repair 
workers; and a fifty - six-hour 
week for station managers, coun- 
ter men, checkers and similar 
employe classes. 

The code prohibits wage de- 
creases in any case in which the 
employes’ hours are reduced less 
than one-fourth of the _ total 
worked during the week ended 
June 11 of this year. It is fur- 
ther provided that equitable ad- 
justments shall be made in the 
income of employes whose hours 
are reduced by more than the 
specified twenty-five per cent. 





Truckers May Compete 
With Overland Haulage 


Chicago, Oct. 13.—Chicago 
truckers are giving serious consid- 
eration to plans for expanding 
their operations to include service 
beyond local confines, it was 
learned today. The extension of 
operations would be a counter 
stroke to reports that overland 
motor freight companies will in- 
vade the Chicago market and 
compete with the local con- 
tractors. 





Third Floor Plan Grand Central Palace 


Sec. A—Chevrolet (commercial). 
Sec. B—Dodge (commercial). 


Chicago Wholesalers 
Discuss Code and Show 


Chicago, Oct. 13.— Automotive 
wholesalers of the Chicago district 
met yesterday at the Hotel Sher- 
man to discuss their code and the 
forthcoming automotive service 
industries show. They were ad- 
dressed by V. C. Anderson, chair- 
man of the Automotive wholesal- 
ers of Chicago; B. W. Ruark, gen- 
eral manager of the Motor and 
Equipment Wholesalers Associa- 
tion; A. B. Coffman, manager, and 
Herbert Buckman, promotional | 
manager of the show, and F. D. 


cial). 


c-es | cee 
alesse 
r 
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Sec. D— Studebaker (commer- 


Roberts of the United States De- 
partment of Commerce. 

The meeting was participated in 
by representatives of the Motor 
and Equipment Wholesalers Ass’n, 
National Standard Parts Ass’n, 
Automotive Engine Rebuilders 
Ass’n, National Wheel and Rim 
Ass’n, National Automotive Parts 
Ass’n, and Automotive Electrical 
Ass’n. 


Central License Bureau 


Dayton, Oct. 13.—Commercial 
vehicle licenses for next year will 
be distributed only through the 
central license office in Columbus. 





Sec. G—Stewart (commercial). 
Other Diagrams on Page 10 


Seaman Body Co. Busy 
With New Nash Bodies 


Milwaukee, Oct. 13.— The Sea- 
man Body Corp. here is busy as 
the Nash Motors Co., with which 
Seaman is affiliated, pushes pro- 
duction on its new line of auto- 
mobiles. About 100 bodies are 
being turned out daily and pro- 
duction is expected to be stepped 
up materially in the next few 
months, according to Irving Sea- 
man, secretary-treasurer. Ap- 
proximately $500,000 is being spent 
by the concern for new dies, jigs 
and tools, and 1,100 employes are 
getting steadier work. 


THE TREND WITH REO 


IS UPWARD... 


@ Reo shipments for the first nine months of 
1933 equalied the entire volume of 1932. July, 


August and September each 


corresponding month of last year! 


If you want further evidence that the Reo Self- 
Shifter is “‘going over”, read some of the hun- 


dreds of letters from Reo owne 


theresuchanastounding flowof commendation! 


Reo has the right price for 
today’s market. Reo hassuperior 
quality. And Reo has the Self- 


Shifter— most remarkable of 


modern automotive inventions! 


Where is the merchant who 
couldn’t do business with a line 
like that? 


And these are only half the ad- 
vantages of the Reo franchise! 


doubled the 


ts. Never was 


Ask about the résults Reo is getting! 
about the volume and profit possibilities 


For you want to remember that Reo today 
has the finest line of Speedwagons, trucks and 
tractor-trailers in its history. And behind this 
great truck line is the most interesting and 
effective set of selling helps ever devised for 
the sale of commercial transportation. 


Ask 


of any territory you have in 


mind. 


If it isn’t open, there 


may be something equally 


Eb 


STANDARD SEDAN 
AT FACTORY up, 
tax. 


attractive nearby. 


Reo Flying Cloud standard sedan, 
$795 and up, f. o. b. Lansing, plus 
tax. Self-Shifter at slight extra cost. 


Reo - Royale, $1745 and 
fo. b. Lansing, plus 
Self- Shifter stand- 


ard equipment. 


NEW LOW TRUCK PRICES— Reo Trucks, Speedwagons, Tractors and Semi- 
trailers, from $575—$2595, chassis, f.0.b. Lansing, plus tax. Reductions up to $400. 


REO MOTOR CAR COMPANY 


LANSING—TORONTO 
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Liserty is glad to announce the return of one of America’s tI > 
greatest and most consistent advertisers to its advertising pages. 
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Starting in the issue of October 21st, the famous color pages adver- 
tising Campbell’s Soups will go to nearly two and a quarter million 
new families. And practically all of these families live in cities where 
counter displays of Campbell’s Soups provide 100% sales tie-up! 


Since Macfadden Publications Incorporated acquired Liberty a little 
more than two years ago, the Campbell Soup Company has been a close 







observer of Liberty’s upward progress —the improvement in such (ow ‘ 
mechanical things as paper stock, inks and printing —and the improve- SEup 77; 
ment in its editorial material through the growth of a great contributing Sf 
staff of writers and illustrators. the moment y 
And the makers of Campbell’s Soups saw that these new policies had i 


Ou taste it? 


resulted in solid reader support throughout the most trying periods of 
the depression — that Liberty had become a necessity in two and a 
quarter million households. 


P 


So with the upward surge an accomplished fact—with confidence 
in the future—and with confidence that Liberty is destined to fill a 
definite niche in American home life—Campbell’s Soups are to be 
advertised in Liberty —in full color — starting with the issue of 
October 21st! 





Campbell's Soups are advertised in Liberty because: 





1 Liberty gives them nearly two buy it week after week—just 
and a quarter million new as they want and prefer and os 
circulation—the only readin buy Comgusr’ Soups every vey: pat toptidew agen ; 
group not at present aman week in the year. Po oa ite Ae caine pence” Pl No wendy caf 
y their extensive advertising Liberty is the favorite weekly ee Ot sored genet * His and 
campaign in the United States 34 of women—with a far greater Tom 
and Canada. proportion of women readers ato Soup alent : 
2 Liberty is the magazine that than any other weekly. fas nent san i108 
survey after survey has dem- 4 Liberty’s circulation is con- Be 
onstrated is the most thoroughly centrated in the cities—where 
read magazine today. Every point of contact displays can 
week more men and women complete the buying impulse 
step up to newsstands and started by Campbell’s color | 
buy Liberty than any other pages! Liberty has a greater 
magazine published. Liberty’s proportion of its circulation “teste | 
readers buy it at the news- in the cities—in Campbell’s 
stands because they want it most productive market—than } 
and prefer it and go out and any other magazine published. dy qual 





se Thirty-seven Investigations Indicate That Stories, 
Articles and Advertisements Are Read More Thoroughly | 
in Liberty Than in Any Other of the 12 Biggest Magazines 
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Two New Oils Suggested 


the crankcase oil can be circu- 


New York, Oct. 13.—Two new 


oils, designated as 20-W and 
10-W, are being recommended by 
automotive manufacturers in 
their Instruction Books for the 
year 1934 and in current pub- 
licity, according to a report by 
the National Petroleum News. 
Refiners are planning to supply 
these oils for trial and use during 
the coming winter. 


The ease of starting an auto- 
mobile engine depends very 
largely upon the cranking speed 
which in turn is controlled by the 
viscosity or fluidity of the engine 
crankcase oil. All oils become 
more viscous and do not flow as 
readily at low temperatures as at 
high temperatures. If the oil 
becomes too thick or too high in 
viscosity at low temperatures it 
will be difficult or impossible to 
start the engine. 

S.A.E. 20 and S.A.E. 10 oils are 
classified in accord with their vis- 
cosity or fluidity at 130°F. This 
practice of classifying winter oils 
at summer temperatures has re- 
sulted in a wide variation, in 
the viscosity or fluidity of the 
commercial oils sold under these 
S.A.E. numbers, at the starting or 
cranking temperature. In order 
to avoid the very wide differences 
in the temperature at which an 
engine can be started with oils 
of the same S.A.E. number, the 
new 20-W and 10-W oils are 
classified in accord with their 
viscosity or fluidity at 0°F., or in 
other words are classified in ac- 
cord with their ability to permit 
easy starting within the tempera- 
ture range for which they are 
recommended. 

The classification for these two 
new oils is as follows: 


Viscosity at 0°F. 

Max. Min. 

20-W 40,000 10,000 

10-W 10,000 5,000 
S.A.E. 30 oil is recommended as 
heretofore for use during the 
summer months and in territories 
where the minimum temperature 
does not fall below 32°F. The 
new 20-W oil is recommended for 
use in territories where the mini- 
mum temperature at which the 
engine is to be started will be be- 
low 32°F. but where the minimum 
temperature does not fall below 
0°F. For territories where the 
minimum temperature at which 
the engine is to be started is 
below zero, but is not below 15° 
below zero, the new 10-W is rec- 
ommended. For temperatures 
lower than 15° below zero 10-W 
should be diluted with 10% kero- 

sene. 

Pour point does not affect the 
starting characteristics of the 
oil but it does determine whether 


Polk County Sales 


Hold Well in Fall 

Des Moines, Oct. 12.—Polk 
county new passenger car sales 
totaled 345 units in September 
compared with 201 during the 
same month in 1932. 

The figures released by the Des 
Moines Chamber of Commerce 
showed sixty-two units sold this 
September, while twenty-two 
units were sold September, 1932. 
Used car sales decreased from 
2,623 in September, 1932, to 2,516 
last month. Used car stocks were 
reported to be lower thun they 
have been in twenty-two months. 


County Sales Results 
Show Big Three in Lead 


Dayton, Oct. 13.—Figures on 
new automobile sales for Dayton 
and Montgomery county for Sep- 
tember show Chevrolet leading 
with 144 sales as compared to 183 
last month; Ford second, seventy 
as compared to 116 last month; 
Plymouth third, with sixty-nine 
as compared to 68 last month; 
Dodge next with twenty-two sales 
in September as compared to 
twenty-five sales last month. The 
entire total of new car sales for 
September was 393 as compared 
to 501 cars for last month. 


lated by the oil 
system and be delivered to the 
bearing surfaces. During the 
winter months 20-W, with a zero 


pour point, and 10-W, with a sub- | 


zero pour are recom- 


mended. 


These new oils, which are being 
recommended by the motor car | 
manufacturers for use during the | 
winter months under the climatic 
conditions outlined above, 


point, 


under all driving conditions and 
will lesson starting difficulties. 


However, under prolonged high | 


speed driving, the oil consump- 
tion will be higher than with the 
heavier oils generally recom- 
mended for use during the 
summer months. 


distributing | 


will | 
greatly reduce engine wear, will | 
lubricate the engine satisfactorily | 


Dallas Sept. Sales Show 
Small Gain Over ’32 


Dallas, Oct. 13.—New car regis- 
trations in Dallas County for the 
month of September totaled 608, 
according to figures compiled by 
Deputy Tax Collector G. W. 
Thweatt. This represents an in- 
crease of eight per cent ovet 
registrations for the same month 
last year. 


License Sale Spurt 


Due to Lower Fees 
Tallahassee, Oct. 12.—George 
Wilder, motor vehicle commis- 
sion, reports that reduced prices 
have resulted in nearly doubling 
the sale of automobile license 
plates in Florida. 
| Commissioner Wilder said his 
| department sold 28,713 tags dur- 
ing July, August and September, 
las against 15,718 for the same 
three months last year. 


Receipts for the three months | 
| ganization and pave the way for | 
| $500,000. 


this year were $234,240.53, against 
$157,127.28 last year. 


Vehicle Bosses 
Meet to Debate 
Uniform Laws 


Des Moines, Oct. 12.—Motor ve- 
hicle administrators of fourteen 
states and the province of Mani- 
toba, Canada, are to meet here 
within the next few weeks to 
discuss uniform motor vehicle 
legislation and regulations. 


Lew Wallace, superintendent of 
the Iowa motor vehicle depart- 
ment and newly-elected secre- 
tary-treasurer of the American 
Assn. of Motor Vehicle Adminis- 
trators, who is calling the meet- 
ing, said the date of the Des 
Moines meeting would be set by 
E. Austin Baughman, president 
of the association. 

This midwest meeting, one of 
four regional meetings to be held, 
will be to perfect a regional or- 





| adoption of a uniform code. 


Bad Roads Are Made, 


Not Born, Says Packard 


Detroit, Oct. 12.— America’s 
worst motor car road is now 
being built at the plant of the 
Packard Motor Car Co. It is 
being made of granite boulders 
and cobble stones. Just to make 
sure it will be a supremely bad 
road engineers deliberately de- 
signed into it cobble paved holes, 
ruts and humps. At one point 
deep holes alternate on each side 
so that a car will be given a 
series of terrific wrenching 
twists. 


The prize bad road is a part of 
a new testing plant, or proving 
ground, which ‘is being built on a 
ten-acre tract of land inside the 
Packard factory. 


Hill Co. Increases Stock 
Lansing, Oct. 12.—Hill Diesel 
Engine Co. has decreased its 
capital stock from $1,000,000 to 


LATEST CUMULATIVE NEW PASSENGER CAR 


These cumulative figures, showing the number of new automobiles registered in each state during the preced- 
ing month are published in Automotive Daily News immediately upon release by R. L. Polk & Co. twice weekly. 
Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List Co. 
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Trucks Improve 
Safety Record 


Boston, Oct. 13.— Commercial 
vehicles competing in the fifth 
state-wide commercial vehicle 
safety contest are steadily con- 
tinuing to improve their safety 
record, turning in the best per- 
formance of the year in Septem- 
ber, according to announcement 
by the governor’s committee on 
street and highway safety. This 
month’s report showed another 
reduction in both the severity and 
number of accidents, producing a 
rate within one point of the low- 
est ever reached in the history of 
the contests. 


Boston once more won highest 
honors by placing three fleets as 
group winners followed closely 
by New Bedford with two win- 
ners. 

Four fleets have been winners 
in five separate months. They 
are Bert P. Williams, Inc., 
Charlestown (Boston); Heming- 


Goodrich Co. Introduces 


New Storage Battery 
Akron, Oct. 12—The “Electro- 
Pak,” an automobile storage bat- 
tery of new design, is announced 
by The B. F. Goodrich Co., tire 
and rubber manufacturers of Ak- 
ron, Ohio. 

Manufactured in sizes for all 
popular makes of cars, the bat- 
tery unit is entirely encased in a 
hard rubber protective cover of 
modernistic design. This is the 
first time this type of construc- 
tion has been used on an Ameri- 
can made battery, the manufac- 
turer claims. 


way Bros. Interstate Trucking 
Co., New Bedford; City of Wor- 
cester; Yellow Cab Co., Fitchburg. 

In addition to group winners, 
184 fleets operated throughout the 
month without a reportable acci- 
dent. In each case these no- 
accident fleets were prevented 
from heading their respective 
groups only because the winners 
had operated more hours. 


Solar Battery Co. 
Increasing Capacity 


Milwaukee, Oct. 13.— The 
Solar Corp. is working two eight- 
hour shifts with daily production 
stepped up to 1,200 batteries, a 100 
per cent improvement over three 
months ago. Employment is 40 
per cent above normal. Opera- 
tions are under the battery and 
paint codes. 


According to P. N. Rohrbach, 
sales manager, so far this year 
twenty-eight per cent more bat- 
teries have been sold than in the 
corresponding period of 1932. 
Solar Corp. has just completed 
installing improved equipment, 
including a new acid tower cap- 
able of handling two tank cars 
of sulphuric acid daily. 





Production Increased 


Lansing, Oct. 12.—Burton Dixie 
Corp., making automobile pads 
and springs, reports increased 
production at its local plant. 


Prestone Use of Viscomatic 


Proves Old Tools fit New Jobs 


New York, Oct. 10.—Proving 
that adroit use of existing ma- 
terials often does a better sales 
job than does the smashing, 
brand-new idea, National Carbon 
Co. has just completed the an- 
nual launching of its sales cam- 
paign to dealers in behalf of its 
anti-freeze, Eveready Prestone 
and, through an extension of tried 
methods, has found the results 
surprisingly successful. 

It has been the custom of the 
company, during the last few 
years, to utilize silent-slide films 
to get their message to their 
dealers. This year, in an at- 
tempt to heighten the interest 
and power of these campaigns, 
they drafted the machines de- 
veloped by the Visomatic Systems 
of New York. These machines 
are light-weight electrical devices, 
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synchronized to produce an in- 
expensive “talking picture”. While 
the machines only effected an 
extension of the company’s pre- 
vious medium, it is claimed to 
have greatly magnified the po- 
tential efficacy by the addition 
of sound. 

Dealer meetings were planned, 
and salesmen from each district 
contacted the jobbers in their 
respective territories, outlined the 
company’s project and enlisted 
the jobbers support. 

The first of the 325 scheduled 
meetings was held on July 15. 
The program at each meeting was 
quite the same. The meeting 
would begin with a short talk 
and then the service film, depict- 
ing an overheated radiator and 
the proper methods of cleaning 
it was shown. Then followed the 
second film, “Cold Facts About 
Anti-Freeze,” non-technical in 
character, and emphasing the 
merchandising aspects. The film 
showed how Eveready Prestone 
satisfied all the requirements for 
anti-freeze as established by the 
U.S. Bureau of Standards. The 
last parts of the film was given 
to emphasizing the guarantee of 
the National Carbon Co. for its 
|product. The meetings then 
heard and address by an engineer- 
| ing expert of the company. 


Remarkable success has been 
reported at these meetings, the 
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First Eight °33] 13257/11372|24629|11759| _321/12080] 3985] 2850] 1484] 970] 7378] 4959] 83] 7670) 6230) 1333] 2281] 886] 1046688 | 2°-26—Sioux Falls, SD.  Soullh Dakota Inde- 
Mos. Total _°32] 12181|20787/32968] 17670} 2953/20623] 9880] 902 1345/10110| 9077] 1202/17452] 8461/ 2037/ 3027] 8531] 861270 | 27.Fe. s—Chieago. Chicago Netional Aute- 
i m 6 ow. 
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Highway Group 
Names Warden; 


NRA Aid Voted 


(Conilened Seas Page 1) 


tion in carrying out the aims of 
the NRA relating to highways 
with all possible speed, and ut- 
most assistance to unemployment 
with such funds under contract, 
at the earliest possible date. 

Resolutions adopted asked that 
all highway construction and re- 
pair work undertaken as a con- 
Sequence of public works con- 
struction program be under the 
supervision of the state highway 
departments; that the usual Fed- 
eral aid granted to states under 
the provision of the Federal Aid 
Act of 1921, and suspended for 
the fiscal year 1933-1934, be re- 
instated for the two-year period 
beginning July 1, 1934; that state 
legislatures provide sufficient 
state funds to build and main- 
tain important secondary roads, 
and that federal laws regulating 
bus and truck service be 
lated. A further resolution 
adopted attacked the diversion of 
gasoline taxes and license fees 
for purposes other than highway 
construction. 

The absolute necessity of a 
further acceleration in the rate 
of expenditure and of increase in 
employment on road projects, to 
carry out the purposes of the 
Public Works Administration to 
bolster employment, was urged 
by Thomas H. McDonald, chief 
of the United States Bureau of 
Public Roads, in his address to 
the association. Highway organi- 
zations must become the shock 
troops in the “war against un- 
employment,” he said. 

“Six months ago a careful sur- 
vey of future employment in the 
Federal and State highway field 
indicated that the normal and 
emergency highway employment 
would reach its peak in June and, 
unless an additional construction 
program were undertaken, would 
rapidly diminish and about the 
first of September would fall 
precipitately,” said Mr. McDonald. 
“Actual State and Federal em- 
ployment in June reached prac- 
tically 360,000; in August it 
dropped to 330,000; and the pre- 
liminary estimate for September 
is 325,000. 

“During September the new 
program was just beginning to 
make headway. Our job now is 
not only to counteract the sea- 
sonal decline of highway employ- 
ment but actually to increase the 
number employed, when weather 
conditions and past experience 
would indicate this to be the im- 
possible. The drag of thirty days 
used to organize the whole pro- 
gram will be made up, and more, 
within the next sixty days. 

Here is the immediate status as 
of October 7: 

“Projects estimated to cost 
$95,000,000 are under contract. 

“Additional projects estimated 
to cost $45,000,000 are approved 
and ready for contract. 

“Work is actually under way in 
forty-five states, the District of 
Columbia and Hawaii. 

“The rate of preparation, sub- 
mission and approval of com- 
pleted plans for new projects has 
now reached 1,100 per month. 
This means that upwards of 
4,000 projects will be prepared 
and approved, and a large per- 
centage of them under actual 
construction, by December 1. 

“In this legislation stress is 
placed upon the promotion of 
highway safety. Railroad grade 
crossing elimination is one of the 
best means for providing employ- 
ment, particularly during the 
winter months, and probably no 
expenditure will provide a more 
permanent public asset. 

“Numerous safety projects, in- 
volving largely hand labor meth- 
ods, can be found in the widening 
of narrow roadways, the correc- 
tion of alignment at bad curves, 
and the raising and widening of 
shoulders.” 

Other speakers included Frank 
T. Sheets, E. W. James, Wilbur 
J. Watson and T. J. Patterson. 


legis- | - 
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"331 ~=«72) \ qo — a r ; = " 7 4 the state without the word “re- 
139 34) rr "al at = on | | pa ‘| 4 built” being branded on the side 
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Third Quarter Earnings Help Bolster Motor Shares 


Week’s s Average 
Slightly Under 
Preceding Week 


By C. J. ALEXANDER 


New York, Oct. 13.—Wall Street 
is convinced that the third quar- 
ter earnings reports of the auto- 
motive industry, due to make their 
appearance soon, will make good 
reading for holders of motor 
shares but investors for the long 
term still are giving their chief 
attention to the prospects for next 
year. 


The motors displayed on several 
occasions during the week their 
ability to absorb considerable sell- 
ing without giving a lot of ground, 
indicating underlying strength. 


At mid-week the average price 
of twenty-four representative 
automobile stocks, weighted on 
the basis of the outstanding capi- 
talization in each instance, was 
22.13, as against 22.83 in the pre- 
ceding week and 9.95 on the cor- 
responding date of last year. 


Stock Averages 

This price average was prepared 
especially for Automotive Daily 
News and in the future will be 
referred to as the Automotive 
Daily News stock price average. 
It is divided into three groups. 
as follows: Passenger car and 
truck manufacturers, 10 stocks: 
accessory and parts makers, 10 
stocks, and rubber manufacturers, 
4 stocks. 


The ten passenger car and truck 
companies included are Auburn, 
Chrysler, General Motors, Hud- 
son, Hupp, Mack, Nash, Packard, 
Reo and Studebaker. 

The accessory and parts group 
includes Bendix, Bohn Aluminum 
& Brass, Borg-Warner, Briggs, 
Eaton, Electric Auto-Lite, Motor 
Products, Motor Wheel, Stewart- 
Warner and Trico Products. 

In the rubber group are Fire- 
stone, Goodrich, Goodyear and 
United States Rubber. 

The price average for each of 
these divisions was lower at the 
Wednesday, October 11, close than 
on Wednesday, October 4. The 
passenger car and truck group 
average price was 23.08, as against 
23.78 a week earlier and 10.21 a 
year ago. 

The parts and accessory division 
stood at 14.80, as compared with 
15.19 in the preceding week and 
8.28 in the like week of 1932. 

The tire company average was 
22.66, comparing with 23.87 in the 
preceding week and 9.51 a year 
ago. 

Value Up $1,000,000,000 

More than $1,000,000,000 has been 

added to the market valuation of 





the twenty-four representative | 


stocks in the past year. The 
market price of the entire group 
on October 11, 1932, was $900,800,- 
000 and at the close of the market 
Wednesday the valuation was $2,- 
066,694,000. This was an increase 
of $1,165,894,000. 

The valuation of the passenger 
car and truck group advanced in 
the year from $757,050,000 to $1,- 
762,019,000, the parts and acces- 
sory division from $82,850,000 to 
$148,032,000 and the rubbers from 
$60,900,000 to $145,039,000. 

Earnings Estimates 

Several new estimates of the 
earnings of General Motors Corp. 
for the third quarter made their 


appearance this week. They 
ranged from sixty cents to} 
seventy-five cents a share. One 


forecast put the expected per 
share net at seventy to seventy- | 
five cents, on the basis of the fol- 
lowing estimated monthly earn- | 
ings: July, thirty-five cents; Aug- 
ust, twenty to twenty-five cents, | 
and September, fifteen cents. 
Nash Motors Co. came to the 
front this week with the declara- 
tion of another quarterly divi- | 
dend of twenty-five cents a share 
on its capital stock. A similar 
distribution was made on Aug- 
ust 1. The company reported for 
August 31 cash and government 
securities of $31,055,308, as against 
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| asia at the end of the pre- 
ceding fiscal quarter and com- 
paring with $32,935,083 a year 
previously. Attention was at- 
tracted to the Nash situation by 
the company’s announcement of 
its intention to enter the low 
priced field in 1934. This news 
was received favorably in financ- 
ial circles, on the basis that it 
would spread the Nash market 
considerably. 
Willys Meets Snag 

Reorganization of the Willys- 
Overland Company has run into 
difficulty as a result of the fail- 
ure of the holders of general 
bonds to reach agreements on 
their equities in the assets of the 
company. Efforts to effect the 
readjustment continued, however, 
and an agreement yet may be 
reached. 


It is now the Peerless Corpora- 
tion rather than the Peerless Mo- 
tor Car Corporation, with the 
chief interest of the company, one 





incorporation of the reorganized 
Sterling Motor Truck Co., 








Last Minute Wall Street Wires 
From CONRAD ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, Oct. 13, 3:10 P.M.—Motor stocks sold off with 
the rest of the market today, with passenger car, truck 
and accessory and parts companies having to meet con- 
siderable selling. Offerings were pretty well absorbed, 
although the underlying strength was somewhat less 
impressive than earlier in the week. 





ee 
Sterling Truck 


Graham Profits 
For 3rd Quarter 


Detroit, Oct. 13.—Graham-Paige 
Motors Corp. closed the third 


Co. Reorganizes 
Milwaukee, Oct. 13.—Articles of 


Inc., 


of the oldest in the automobile| West Allis, under a $1,060,000|@4uUarter with a  three-months’ 
industry, turned to brewing. The | stock issue plan, have been filed | Profit of $122,307 and a profit of 
New York Stock Exchange this/here. The reorganization has | $145,934 over all costs in the first 


week approved the listing of 554,- 
087 shares of $3 par value capital 
stock of the corporation as it now 
stands. 

Stockholders in Peerless Corpo- 
ration of record October 24 will 
be given rights to subscribe for 
92,348 additional shares of capital 
stock at $5 a share in the ratio 
of one new share for each five 
shares then held. The rights will 
expire November 14. 


The third quarter earnings of 
the Libbey-Owens-Ford Glass 
Company were being estimated 
this week at seventy-five cents a 
share, as against ninety cents in 
the preceding quarter and a defi- 
cit of twenty-one cents a year 
ago. 

Budd Wheel Company reported 
a manufacturing profit for Au- 
gust of $34,460. E. G. Budd Man- 
ufacturing Company announced 
that its English affiliate, the 


Pressed Steel Company of Great 
Britain, had shown a profit every 
month of this year so far. 








AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, OCTOBER 13, 1933 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 
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been approved by the stockhold- 
ers, with H. C. Keenan, Oscar E. 
Held and J. J. O’Brien, officials 
of the former company, as incor- 
porators. 


The articles provide for 100,000 
shares of preferred stock of $10 
a share and 60,000 shares of com- 
mon stock at $1 a share. The pre- 
| ferred stock will carry 1 per cent 
interest out of profits or surplus 
for the first three years, 
Nov. 1, 1933; 
the fourth year; four per cent for 
the fifth year and six per cent 
thereafter. 


deemed, the articles provide, 
after Nov. 1, 1936. Twenty thou- 
sand shares of common 
are to be reserved for managers, 
officials and employes of the com- 
pany, 
mon stock are to be reserved by 
the board of directors in settle- 
ment of claims against the cor- 
poration. 
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nine months of 1933. 

Graham’s operating profit in 
the third quarter was larger than 
the second quarter profit of 
$110,324. 

Joseph B. Graham, president, 
reported that the corporation’s 
favorable showing had been the 
result of a steady improvement 
in business volume dating from 
the close of the national banking 
holiday, coupled with major 
operating economies. 

“T am even more gratified at 
the showing made by our dealers 
who, since the bank holiday, have 
been successfully budgeting their | 
operations, with an _ increasing 
number of them showing a profit,” 
said Mr. Graham. 


To Make Stainless Steel 

Middletown, O., Oct. 13.—The 
American Rolling Mill Co., Mid- 
dletown, O., will manufacture and 
distribute stainless steel sheets, 
strips, and plates, 


from 
three per cent for 


The preferred stock may be re- 
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and 7,474 shares of com- 









































| tire calendar year 1932. 


What They Say 
In the Street 
About Motors 





New York, Oct. 13.—Here is a 
cross-section of the week’s com- 
ment on the automobile industry. 
and its securities, garnered from 
brokerage house market letters, 
investment services and other 
sources: 


“The motors continue to act 
well marketwise despite the fact 
that the earnings peak for the 
year has been passed,” says one. 
“Much of their strength probably 
is due to the favorable outlook 
for 1934. New models are already 
beginning to make their appear- 
ance and, unless the labor troubles 
become more serious, there prob- 
ably will be a flock of 1934 cars 
announced through November 
and December.” 


What another commentator on 
the market said: 


“There has been a tendency in 
some quarters to wait for a sag- 
ging in the motor stocks to sub- 
stantially lower levels before pur- 
chases are made. The patience 
of those taking this course is 
said to be about exhausted and it 
is widely reported that new buy- 
ing has come into this group 
from various parts of the coun- 
try. They apparently have decided 
that they may lose more by wait- 
ing than they would gain. Cau- 


| tion is advised, however, until the 
| outlook for 1934 for business as 


a whole is clearer.” 


Excerpts from other remarks 
on the motors are as follows: 


“Retail sales of automobiles con- 
tinue to be encouraging and earn- 
ings for the third quarter are be- 
lieved to have been surprisingly 
good. With new models being 
prepared for fourth-quarter in- 
troduction, the industry may es- 
cape serious losses in that period.” 


“An industry that is expected 
to more than hold its own in 
any further recovery in business 
is the motor.” 


“Heavy commitments in auto- 
mobile shares are being withheld 
until strike troubles are settled 
and the outlook for 1934 becomes 
better defined.” 


“One thing that appears cer- 
tain in the business picture is 
that if we are to have continued 
business recovery, automobiles 
will continue in demand. Any 
doubt about the motor car’s hold- 
ing its place in the public mind 
has been removed by the almost 
startling rebound in sales of pas- 
senger vehicles in the past six 
months.” 


“Next year may see an impor- 
tant merger or so in the automo- 
bile industry. The result may be 
a Big Four instead of the present 
Big Three composed of General 
Motors, Chrysler and Ford.” 


Plymouth Sales 
By Chrysler Set 
All-Time High 


Detroit, Oct. 13.—The Plymouth 
retail deliveries by Chrysler deal- 
ers for the week ending Septem- 
ber 30 set an all-time high with 
2,922 units. 


In the same week Chrysler deal- 
ers delivered 741 Chrysler cars. 
The Chrysler deliveries repre- 





| sented an increase of 5.7 per cent 
| over the previous week, and 131.6 


per cent over the corresponding 
week of last year. 


The retail deliveries by Chrys- 
ler dealers for the first thirty- 
nine weeks of 1933 were more 
than forty per cent greater than 
the total deliveries for the en- 
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A Little on the Subject of Writing © 
New Pages into Old Histories 


There has been quite a lot of excitement recently emanating 
from Washington and reverberating throughout the land. 

We have a Donald Richberg, representing Labor and saying in 
effect over the radio that “‘it’s foolish to talk about a future revo- 


lution: we are in the midst of a revolution now.” 


We have the Whaley-Eaton Service, a confidential news serv- 
ice to business men, saying in one of their bulletins regarding 
affairs in Washington: “It is a wartime Capital, as men swarm in 
the hotels and Government corridors, trying to find out what it 
is all about and what will happen to them and their interests. 
Many seem faintly to grasp that a revolution is in progress, per- 


haps the more real because it is under cover of regularity.” 


And so the news and the noise of this revolution, if you want 
to call it such, goes racing over the ether and the wires as a 
startling event, when all that President Roosevelt has done is to 
put some pep into an economic and social change that has been 


going on now for over a dozen years. 


It somehow brings back the old story of the Dramatic Coach 
who tried to pep up the Yale Dramatic Club. You remember, 
this Coach had a slow, good-natured football player for the hero 
of his play. At the climax of the play when the pistol went off 
and the hero was shot, this good natured chap with a grin on his 


face would invariably drawl out, ““My—God—l’ m—S-h-o-t.”” 


Something had to be done to pep him up. So, on the opening 
night the Coach loaded the pistol with pepper and salt. The 
climax came. The pistol went off. The hero started his usual, 
*“My—God—l’ m—S-h-o-t.””>,, Then, suddenly clapping his hands 


to the seat of his pants, he yelled out, “Oh, my God, I am shot.” 


This revolution, if you want to call it such, has been going 
indolently on for a long time. Apparently all Coach Roosevelt 
has done is to stand in the wings and load his pistol with pepper 
and salt. But that was enough. For good-natured business 
America has been running around ever since with its hand on 


the seat of its trousers and yelling its head off. 


As a matter of fact, this particular revolution that we are all 
so excited about was really started by Henry Ford (or at least he 


was one of the first to start it) over ten years ago. 


Ford began paying higher wages than he had to—higher even 


than his workers ever hoped to get. 


It is hard to think of any greater revolutionary act than that in 
a capitalistic era. If he had tried this even twenty years earlier, 
some of his friends or relatives would have had him put away 


where he couldn’t do any more harm. 


But Ford was making too many automobiles. He had to have 
wider markets. He hoped by doing this, and persuading others 
to do it, to create those wider markets. And others saw the idea, 
and followed. Before long, literally thousands of substantial 
nianufacturers were complacently accepting and even proposing 


higher wages and shorter hours. 





Here at True Story Magazine, we saw all this and recorded it in 


pages similar to this years ago. 


Mass Production had become the new phenomenon in Ameri- 
can affairs. Mass production axiomatically had to have Mass 
Consumption. And the only place you can get Mass Consump- 


tion is from the Masses. 


x” 

x 
x 
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Since sixty-eight per cent of the people of America belong to 
our wage-earning masses, so sixty-eight per cent of our Mass 
Production of America just had to go to those wage-earning 


masses. It couldn’t go any place else. 


When prices went down, wages went down. But the ratio of 
consumption remained the same. It couldn’t be otherwise. Your 
moneyed classes didn’t go in and buy fifty tooth brushes or fifty 


automobiles just to keep the mass production under way. 


Now that we want more mass production, we propose to raise 
wages, shorten hours and put millions more people to work. 
Thus making our wage-earning masses even a greater market 


than ever before; and thus adopting the most revolutionary 


policy of all. 


But what are we to do? If we tried to go back to the old 
“economic aristocracy” which used to be our market, every 
member of that economic aristocracy would have to stand and 
buy new tooth brushes every ten seconds of the day every day in 
the year, just to keep up with our present tooth brush output. 
They would have to buy new razor blades every twenty seconds, 
new shirts or socks or underwear or collars or ties every five 


seconds and new automobiles at least every two months. 


Their wives would be worse off. They would have to buy 
some kind of kitchen cleanser every two seconds, coffee every 
two seconds, stockings or shoes or undies every five seconds and 


dresses every three minutes at most. 


The “dollar value” of any of these commodities before we had 
a mass wage-earner market is the best evidence of these facts. 

So, you see we just had to have arevolution of some kind. But 
after all, revolutions are not bad, except for those who become 
shot. In fact, throughout all history, on the whole, they have 
been rather good—except for those who became shot. And, 
since in this one, quite evidently nobody is going to become shot, 


why worry? 


True Story Magazine with its great wage-earning mass of 
writers and readers can assure you that the overwhelming major- 
ity of the American wage earners are watching the progress of 
these changes intelligently, and are more than willing through 
ready expenditures to continue to be the great mass market you 


are looking for. True Story Magazine, 420 Lexington Avenue, 


New York, N. Y. 


 sowdind 5 years 
of wear and tear into 
5 record-smashing weeks! 


ESSEX TERRAPLANES: 


HIS triumphant team of Essex 

Terraplanes offers the finest pos- 
sible evidence of the unsurpassed stop- 
ping and controlling ability of Bendix 
Equal-Action Mechanical Brakes. 


More than ten thousand miles per 
car—most of it at wide-open throttle! 
Brakes slammed on suddenly—sav- 
agely—thousands upon thousands of 
times! Abuse such as not one owner 
in a million would dream of inflicting 
on his car... and no ‘‘monkeying”’ 
...no tuning-up of the brakes. These 
Bendix Equal-Action Mechanical 
Brakes, with their modern Cable-and- 
Conduit Control, had just one adjust- 
ment during the 10,000 miles—a simple 
take-up after the first ‘‘bloom”’ had 
been worn from the lining. 


This is the kind of reliability Bendix 
is building into the braking systems of 
leading 1934 motor cars. The list is 
long, and impressive. 

During 1934 the world’s largest 
brake manufactory will be busy pro- 
ducing the world’s finest, smoothest, 
most reliable brakes for the greatest 
cars the industry has ever known. 


Car Dealers and Distributors! 
Brakes are going to be the most 
important part of motoring in 1934! 


There’s an interesting new piece of 
literature just off the press, which 
tells all about these great brakes. You 
ought to have it. Write. 


and 


BENDIX 


New Equal-Action 
MECHANICAL 


BRAKES 


BENDIX PRODUCTS CORPORATIO 
403 Bendix Drive, South Bend, Indiana 


(Subsidiary of Bendix Aviation Corporation) 





